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Work and the Honor Due It 


WO incidental considerations in connection with 
the recent supreme court decision annulling the 
national child labor law are these: it is overwork 
which is to be guarded against in adult as well as 
child; and the period of induction of a boy into the 
ranks of workers is not necessarily or at all an ap- 
propriate season for lamentation and mourning. 
The German army is not the only modern machine 
which drives men with irresistible force. Too much 
modern business is being done on an overkeyed, 
overstressed, extra-speed schedule which wears out 
nerve and brain and muscle alike. When we hear of 
great business leaders for whom are made engagments 
for interviews to last during their progress down a 
hallway and up a few flights in an elevator, or for the 
first five minutes of their time on their way home on 
the train, every other minute of their waking hours 
being similarly absorbed, it is impossible to resist the 
conviction that these men are too busy for their 
own lasting good, very much too busy to serve as sane 
models for others. For the good of their own souls 
and bodies, they should divide their prosperous labors 
with others, should delegate some part of their duties. 
Micawber’s financial formula ran thus; “Income, 
twenty shillings, outgo nineteen and sixpence, result, 
prosperity; income twenty shillings, outgo twenty 
shillings and sixpence, result misery!’ It is so with 
overwork; a load ever so little beyond natural endur- 
ance grinds and wears the human machine to pieces 
and misery results. It is to meet the crying need for 


rest that all laws restricting labor are devised, whether 
of child or adult, provided such laws are honestly 
framed, and are not mere devices for securing more 
pay for the same work, by specious indirection. 


As to the boy and his graduation into the rank of 
worker, why should it be other than an occasion of re- 
joicing that a man-child has become a man? With 
a normal boy, his first productive and remunerative 
work is a matter of pride and elation. And so it 
should be. A sentimentally lugubrious social philos- 
ophy appears determined to make of it a subject of 
tears that the boy ever has to work at all; its ideal 
seems to be that he is to go on to the end of his days 
as a school-boy, supported by the labor of someone 
else; that he is to be kept away from work as from a 
primal curse. Tearfully exaggerated and misapplied 
sentimentality never accomplished any good for either 
boy or man; only the morbid could fail to resent it. 

“See that he be not overdriven, in any way or 
manner” is likely to be an imperative rule, as the 
world rights itself after this storm, whether the worker 
be sixteen years old or sixty; and whosoever shall ask 
that defiant question of the world’s first murderer, 
“Am I my brother’s keeper?” shall be branded as 
Cain was branded. Joy in work and respect for work 
will grow apace, side by side, as a general and practical 
actuality, not merely a vaporous ideal to be fondled 
and rhapsodized over by theorists who never knew 
useful toil of hand or stress of spirit. 

Current “anti-loafer” laws appear to take the 
ground that within those years when men may rea- 
sonably be called upon for service, there are just 
two classes in the community in time of war, workers 
and criminals. As a matter of cold truth and justice, 
is it not a little difficult even in time of peace for a 
deliberate non-worker to edge himself into the ranks 
of respectability? Is there any honorable escape 
or exemption from the great law of service? 
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FREIGHT A MUCH 
EXAGGERATED TALE 


WELL-INFORMED trade observer says: “It 
seems to me too exaggerated an importance has 
been given to the matter of freight rate increases, as 
applied to shoes. The average total freight charge 
on shoes does not amount to more than a fraction of 
one per cent of the total cost. And the increase is 
general; it is not applied to one section of the coun- 
try alone. 

“From New England, for example, to Chicago and 
like points, the rate is 70 cents per hundred pounds; 
an increase of 25 per cent on this would mean less 
than a cent a pair on the heaviest of men’s shoes, or 
less than half a cent a pair on women’s shoes,— 
a trifle but little worth considering, in these 
days. And the freight is increased from other points 
too. 

“Of course, nobody is ever found asking for the 
privilege of paying more money for the same service; 
but the government has found out, in a few months, 
what the railroads themselves have long known, 
namely: the fact that a railroad’s dollar will not buy 
any more coal, or labor, or supplies, than anybody 
else’s dollar. Also, that if the railroads do not take in 
enough dollars to meet the outgo, somebody must fill 
the gap. There would be no advantage to the public 
to have the government reach into the public treasury, 
in order to keep the railroads running. 

““Anyway, the New England shoe industry was not 
built upon such trifling margins as are involved in 
freight revisions, but upon big, broad margins of 
superior skill and workmanship, aided by long experi- 
ence and by nearness to leather supplies. How many 
people know that Boston is our nearest port to 
Argentina, as well as to London, the two great hide 
and skin markets outside our shores? To “look at 
the map” may not show this as clearly as will looking 
at a globe. True it is, nevertheless. 

“Freight is an important charge in proportion as the 
commodity shipped is cheap and bulky. Coal is 
worth between $2 and $3 at the mine; the cost of 
shipment may reach much beyond the original cost 
of the commodity. Pig iron is worth about $35 a ton. 
Wheat is worth about $75 a ton. Beef is worth $4 a 
ton and up. In these, the freight charge grows rap- 


idly less, in its percentage of total cost. What is a 
ton of shoes worth? 

“Do men’s shoes average two pounds apiece, 
women’s a pound apiece? Then shoes of fair to good 
grades are worth from $2,000 to $4,000 a ton, packed! 
The freight charge goes away down toward the van- 
ishing point, in percentage of total cost to the con- 
signee. Let us not cry “Wolf”! when there is none, 
not even a prowling alley-cat, in sight.” 


BALANCED PRODUCT, FOR 
BALANCED COSTUMES 


F note a dealer’s advertisement of high grade 

shoes as being “designed for particular men, 
who demand that their shoes correspond with the 
balance of their wardrobe, in style and quality.” It 
has taken many years for the trade as a whole to 
educate men (and women also) up toward that ideal. 
Time was when the $50 suit and the $5 hat were fin- 
ished below with the $3 shoe, or the woman’s $100 
costume and $30 head-piece had the same priced ac- 
companiment; but a much better standard prevails 
today. Let us not lose or fritter away this hard-won 
vantage ground, to which we are justly entitled. 


HAMPERED TRADE WITH 
A SOUTHERN NEIGHBOR 


S there any spot of earth which has not had its in- 
dustrial life thrown into disorder by the mad greed 
of a single Teutonic family and their adherents and 
tools? Argentina is said to be burning corn for fuel, 
at a time when a dozen nations are desperately short 
of food. The corn cannot be shipped; it will not 
keep indefinitely; and coal costs from $25 to $40 a ton, 
while the corn brings but $15 a ton. There is no 
“over-production,” but a serious crisis of under- 
transportation. 

We have burned corn for fuel in this country, but 
only when it was bringing about $3 a ton, on the 
western farms, or 10 cents a bushel. This was at a 
time when perhaps the inept term overproduction 
came as near as ever it does to being justified. There 
had been a great exodus from the east to the rich 
prairie lands, where instead of being obliged to chop 
down and uproot hundreds of forest trees on every 
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acre, a process of years of toil, the immigrant could 
unhitch from his prairie schooner and hitch to the 
plow the same day, with nothing to impede his steel 
plowshare. Another such sudden addition to the 
world’s food supply was never known; and the market 
sagged from the weight of surplus at hand. 

Even in its transmuted and condensed form of 
beef and hides, the Argentine corn is hampered in 
transport, from the derangement of shipping. The 
whole world will give a sigh of relief when it is finally 
made clear that Emperor of the Earth is not a desired 
functionary, and we can once more trade with our 
neighbors, free from the deadly menace of piracy. 


A BETTER IDEAL OF 
INDUSTRIAL CO-OPERATION 


WISE social philosopher, of the practical kind, 

has said that “the perfect household includes at 
least three generations.” Let each of us stand witness; 
did we ever live more satisfactorily than in the days 
when the household included not only the father and 
mother but children and their grandparents? The 
blending and interaction of the vivacity and buoyancy 
of childhood, the strength and balance of middle life, 
and the gentleness and wise counsels of age bring as 
near perfection as any group of human beings can 
hope to attain. From whichever division our view 
is taken, and whether it be of the present or by 
reminiscence, there will be none to disagree with the 
proposition stated. 

The ideal working force, in any extensive industrial 
establishment whether store or factory, must partake 
to some extent of the same characteristics, in order 
to manifest the greatest degree of healthfulness and 
promise of life. There is need of the enthusiasm and 
elasticity of youth, in the younger, on-coming re- 
cruits; of the steadiness of the seasoned and experi- 
enced fully trained, mature workers; and the filling 
in of useful but less arduous places by those who are 
past the meridian of strength and activity, but are 
still active in spirit and totally unwilling to be mus- 
tered out of the ranks of workers. 

In a word, the ideal human institution must be 
human in its main characteristics, not merely mechan- 
ical. We have glorified the machine sufficiently, in- 
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deed too much; and machines are taking our lives on 
the battlefield at a rate before unknown, largely be- 
cause short-sighted rulers of men have regarded their 
subjects as machines, and not human beings. ‘The 
German war-machine”; that is exactly what it has 
been made; a machine for deliberate use as a profit- 
maker, a machine with human cogs. It is an inhu- 
man use of humanity to so devote it to destruc- 
tion. 

Can humanity protect itself from its own machines? 
Assuredly it can, and it will, after some vibratings 
between extremes, perhaps. It is not thinkable that 
we shall go on farther, in the direction of scowling 
contention between employer and employed, as if 
they were natural enemies instead of natural allies and 
mutual helpers. And every single item and instance 
and example of recognition of the human and the 
humane, in employer or employed, is an item on the 
right side of the ledger, an item in the total sum of 
betterment. 

These principles must be put into practical use, 
not left merely for theory to dally with as abstract 
matters, of academic interest only. Every man 
must help, each in his place and to the extent of his 
powers. When we all make up our minds that things 
must be better, they will be better. 


IT WAS TRADING, BUT 
HARDLY MERCHANDISING 


SALESMAN traveling for a big dry goods 

firm reports a western merchant who got fever- 
ish last spring and made a big sale, putting a price of 
22 cents a yard on a certain grade of cotton goods. 
It went, like the proverbial hot cakes; then the mer- 
chant went to market—and paid 26 cents for that 
same identical goods, same brand and _ every- 
thing! 

This man evidently had “the trading instinct,” 
without doubt —the kind the old hoss-trader had, who 
said he ‘‘just had to trade hosses at least once a week, 
even if he traded out of pocket.” But as to having 
“the mercantile instinct,” that is another question. 
And we were just wondering whether any shoe dealer 
was ever known to make a deal of the same nature. 
Is it among the possibilities? 
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Give Your Local Newspaper 
the Correct Information 
on Shoe Regulation 


President Scates, of the Massachusetts Retail Shoe Merchants’ Asso- 
ciation, has written to the editors of the Boston daily papers letters 
similar to the following. If you, in your city or town, have been 
troubled by misleading newspaper stories, try the same method of 
purifying the news. 


To the Editors Boston Newspapers:— 


Dear Sir: The retail shoe merchants have been no little disturbed in past years by inaccurate 
reporting of facts pertaining to retail shoe trade, particularly in the matter of printing so-called 
style news which is not authentic, and most serious of all, the statement that has been made from 
time to time that retail shoe merchants have been engaged in securing abnormal profits from the 
consumer. 

At the present time the newspapers are giving quite a little publicity to the regulations pro- 
on ar by the War Industries Board, regulating the styles and materials to be used in civilian 
ootwear. 

The purpose of writing this letter is to call to your attention the publicity given in your 
paper, which was emphasized by being placed in a box, and printed in large type on June 13 an article 
headed “‘French Heels Banned by War.” ‘There is notruth whatever in this statementandno such 
regulation has been considered to the best of our knowledge and belief, and the retailers have been 
working in close harmony with the War Service Council toward eliminating waste and extravagance 
in footwear, and towork out every conceivable economy which will save leather and material. In 
this same statement you also said that styles must be restricted to black, tan and white. This is 
true beginning March Ist next, and it is distinctly an injury to the retail shoe trade not to have gotten 
the facts from our Association, because we are now working under regulations imposed months ago 
by the old Economy Board, by which boots may be 8% and 9 inches high this coming six months 
and two shades of gray are permitted. Gray will not be eliminated until after March Ist next. 

A great many people after reading your article, which does not give facts as regards dates, will 
believe that heels one inch high are to be worn by women and that the wearing of grey boots this 
fall will be unpatriotic, and that the offering for sale by merchants of grey boots is also unpatriotic. 

The stand has been taken by the government up to date that it is true economy to use all ma- 
terials on hand and they have given us ample time in which to do this, and to release capital which 
would be otherwise tied up in materials that could not be used until after the war. 

I also want to call particular attention tothe fact that in your last week’s article saying women’s 
heels would be one inch and that the government would bar the wearing of fancy shoes for the dura- 
tion of the war. This statement is positively misleading as nothing concerning regulations go into 
effect until the first of next March. If your readers should get the idea that the wearing of novelty 
shoes is not permissible for next fall the merchants would lose hundreds of thousands of dollars on 
shoes that they have and some that are being made up. 

Doubtless your reliable source quoted was reliable enough but the facts as printed are not 
accurate, as it is permissible to manufacture grey shoes for next fall, and so farthere hasbeen no 
decision reached to regulate the height of heels in ny | way or shape. This announcement is de- 
cidedly premature to say the least, neither has there been any regulation concerning the height of 
shoes requiring them to be 6 inches, except in button shoes for middle aged women. 

The Massachusetts Shoe Retail Merchants’ Association will be very glad to co-operate with your 
staff on any news matters pertaining to footwear, and to give you at all times a clean cut statement 
of the actual facts. We will welcome the opportunity to give, through the columns of the daily 
press, information at all times which will be to the consumer’s advantage as to how and what to 
buy in footwear to get the most for his money. 

Yours very truly, 


President Massachusetts Retail 


; : Shoe Merchants’ Association. 
T he ‘‘Recorder’’ has consistently advocated acloser 


contact with the newspaper editors on the part of 
shoe merchants—Don’t let Spring, 1219, regula- 
tions interfere with Fall, 1918. business..— Editor 
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“Bigger and Better Than Ever” 
Rochester Style Show Plans for July 8-13 


HE fifth semi-annual style show to be staged at 
Powers Hotel, Rochester bids fair to eclipse all 
former efforts according to Mr. M. C. Smith, Chairman 
of the Style Show. Committee, who says there will be 
more exhibitors than ever before and indications are 
that buyers will, by far, outnumber any former 
attendance. 
_ Shoe manufacturers from all over the country are 
being attracted by displays of leather and other shoe 
manufacturing materials. 


July 8 to 13 
Rochester Style 
Show Plans 


“Every detail necessary to the success of the forth- 
coming semi-annual shoe style show is having the 
careful attention of those in charge,” said Chairman 
M. C. Smith, of the Rochester Style Show Committee 
on Monday of this week, “‘and we look forward to one 
of the most interesting and sucessful exhibitions we 
have ever held. There will be more exhibitors than 
ever before and, we are assured, a large attendance of 
visiting shoe dealers and buyers. The exhibitions of 
leather and other material for shoe manufacturers’ 
use is a feature of the Rochester show and this, as in 
the past, will attract shoe manufacturers from all 
parts of New York, Ohio, Pennsylvania, Canada and 
the West.” 

Monday, July 8th, will be “Opening Day,” when 
an address of welcome will be made by Mayor Hiram 
H. Edgerton. Tuesday will be “Association Day,” 
when the Rochester Association of Traveling Shoe 
Salesmen will entertain visiting buyers at their weekly 
luncheon in Dining Room C, and afterwards in the 
new club rooms of the hotel. Wednesday will be 
“Manufacturers and Superintendents Day,” when 
the visiting and local shoe manufacturers will be 
guests at the evening Fashion Revue and Parade in the 
grand ball room of the hotel, from 8 to 11 o’clock. 
Music will be furnished by Moll’s Orchestra. Presi- 
dent Rowley, of the R. A. T. S. S., has been engaged to 
officiate as announcer. Thursday will see an evening 
repetition of the Fashion Revue, and this will be 
“Costumers Day,” when those supplying the hats, 
gowns, furs, coats and other accessories will be guests 
of the association. Twenty young ladies, several 
young men and also children have been engaged for 
models. They will wear only shoes shown by the 
exhibitors. This review of shoe fashions on living 
models is one of the original and attractive features 
of Rochester shoe style shows. It was introduced at 
the first Rochester show five seasons ago by Robert 


J. Walsh who was official director. Since that time it 
has been added to and elaborated upon, many new 
features being introduced to add to the interest and 
attractiveness. Qn both evenings there will be music 
by vocalists and some patriotic surprises that will lend 
special charm to the programme. 


Following is a list of the exhibitors to date: Shoe 
manufacturers, E. P. Reed & Co., John Kelley, Inc., 
Utz & Dunn Co., C. P. Ford & Co., W. B. Coon Co., 
Dugan & Hudson Co., Joy, Clark & Nier, Inc., Leach 
Shoe Co., Williams, Hoyt & Co., George J. Wilson, 
Sherwood Shoe Co., The Menihan Company, J. J. 
MacMaster, McElwain, Morse & Rogers, C-Saw Shoe 
Co., Flexible Shoe Co., Moore-Shafer Shoe Mfg. Co., 
P. W. Minor & Son, Dunn & McCarthy, Blum Shoe 
Mfg. Co., The Menzies Shoe Co., W. E. Tuttle 
Shoe Co., The C. S. Stearns Co., F. W. Hahn 
Co., Piehler Shoe Co., Desbrow Shoe Mfg. Co.; 
leather, C. D. Brown & Co., Ohio Leather 
Co., New Castle Leather Co., Pfister & Vogel Leather 
Co., Trostel Leather Co., Charles M. Lane, F. Hecht 
& Co., F. Blumenthal & Co., Charles Stern & Co., 
Traugott Schmidt & Sons; lasts, Rochester Last Work 
Traugott, Schmidt & Sons; lasts, Rochester Last 
Works, Empire Last Works, Dayton Last Works, 
The Stewart & Potter Co.; fibre soles and heels, 
Goodyear Tire & Rubber Co., Avon Sole Co., Rex- 
Hide Rubber Mfg. Co.; cork insoles, Armstrong Cork 
Co.; cloth, Seamans & Cobb, H. Gitterman & Co.; 
publications, “Boot and Shoe Recorder,” The Shoe 
Retailer, Shoe and Leather Reporter. 

In addition to this list there are a number of applica- 
tions for rooms that as yet have not been passed 
upon by the style show committee. It will be ob- 
served that there will be exhibits from New York, 
Boston, Milwaukee, Pittsburgh, Dayton, Akron, 
Brockport, Dansville and other shoe and leather 
centers. 





Regulations Not Restrictions 


Say regulations of the shoe trade by the War 
Industries Board, not restrictions of shoe styles. 

Regulations mean getting the trade running 
regularly, or smooth like, and efficiently. 

Restrictions mean restricting the shoe trade, or 
binding it, limiting it, and confining it. 

The Conservation Board has in mind regulations, 
and not restrictions, and that every time anybody 
says restrictions it has a harmful influence on the shoe 
trade, as well as on the general situation. 
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What American. Ingenuity Can Do 


When We Cannot Get Materials and Ingredients Because Ships Are 
Not Available, We Turn to New Resources 


" ON’T recognize me, do you? Well, I can’t blame 
you a bit, for I’ve changed a lot. The war did 

it. But I’m still your old friend, the typical American 
shoe, now known as the International Liberty Shoe. 
“Before the war, I had a patent vamp of Russian 
colt skin. But no more Russia leather for me. It is 
chaos, and not colt skin, from Russia forme. The 
war did it. I now have a vamp of South American 
horse hide. Cordovan, they call it, though genuine 
cordovan leather used to come] from Cordova in 


Spain. 


Chrome from 
California 


“I’ve lost my shiny pat- 
ent finish. The gun cotton 
compound, which made me 
glisten, is now used for 
blowing up the Huns. 
So I now have a pigment 
finish, made of Ameri- 
can pigment colors, easily 
applied. The _horsehide, 
by the way, is still chrome 
tanned. Before the war, the chrome came from 
Turkey. Now it comes from California, where it has 
been since California was created, but never was 
mined to any amount until this war came along. 


Kids from 
Brazil 

“My toppings are of leather of cowhide, from the 
noble state of Ohio. The cowhide is camouflaged a 
bit. But never mind that. I serve better than did 
any stock I had in me before the war. My tongue 
is of a Brazilian kid skin. Formerly it was of India 
leather, but precious few skins are coming from India 
these days, because there are few ships for bringing 
them here. My top facings and parts of my linings, 
are of sheep leather. The sheep were raised on the 
ranges of the West. I suspect that before long I may 
try some leather of Philadelphia sheep, since down that 
way they are doing their level best to get the Quaker 
farmers to raise more sheep. 


Made in 
America 

“The several chemicals, and the soaps, oils and 
dyes used in tanning, coloring and finishing my uppers 
are all made in America. Formerly some of them 


came from a land whose abominable name I will not 


speak. 





“Would you believe me, good friend, that the 
degras, which helps to make my uppers soft and supple, 
as well as durable, is extracted from the sheepskins 
from which the baby’s shoes are made. A sheepskin, 
you know, or perhaps you do not know, is too full of 
grease, mutton tallow, some people call it, to make up 
into good leather. So they extract tons of it from 
sheepskins, in the tanneries of Peabody, and use it 
for “fat liquoring” other skins, which are lacking in 
animal oils to make them supple. 

“They tried some artifi- 
cial leather for my trim- 
mings. But it wouldn’t 
work. There’s nothing 
like leather, you know. 
Besides, the government 
restricted the making of 
artificial leather, by tak- 


ing the fabrics which 
are the base of artificial 
A two-eyelet tie of Palm Beach cloth. A styleful novelty leather. 
for Mid-Summer—for cleverness has not yet departed from ‘ 
the men’s shoe trade Real Liberty 
Leather 


““My sole is of good oak leather, a hide from Texas, 
tanned with extract of the bark from trees of the 
Pennsylvania’s hills. My insole is of a Colorado 
hide, and my top lift is of a Buenos Ayres hide, tanned 
in hemlock from Michigan. Real Liberty leather, 
all of it. 

“Now I'll let you into a secret of the future. I 
am going to have a counter and a box toe of American 
pigskin. Everybody who is a real patriot, and has a 
tenth of a chance to do s0, is raising a pig these days. 
Consequently, we will have more pigskin to be tanned 
than ever. Pigskin makes especially fine stock for 
heels and counters you know. So I am going to try 
it. 


Trish Flax Spun 
in Scotland. 

“Before the war, my soles were stitched to the 
uppers with thread of Irish flax spun in Scotland. 
Now I am fastened together with improved American 
cotton, both sole and upper, except the fancy stitch- 
ing, which is now done with silk thread from New 
Jersey. Iused to havea heavy lining of cotton. But 
the government is taking all the heavy cotton for 
army equipment these days, and I am forced to get 
along with a lighter lining. You may not have noticed 
the thinness of my linings. That is because they are 
thickened with starch, made from corn, which, thanks 
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to Iowa and Maine farmers, is among the few things 
that are abundant these days of war. 

“The filler between my soles is of composition and 
is cemented by rubber from Brazil, cut by naphtha 
from Pennsylvania, and mixed with cork from 
Portugal. Pretty. poor naphtha they use in the 
rubber now, because the government is taking all the 
high grade naphtha for the Liberty flying machines. 
But I cheerfully make the sacrifice. The fellows who 
make pasted stock, such as insoles and counters, are, 
by the way,’still struggling to find a substitute for 
flour in their paste, as Mr. Hoover has ordered. 


Our Blocks from 
Michigan 

““My hardware, such as nails, tacks, eyelets and 
shanks are abundant, though the government is 
taking a lot of steel and iron for munitions. But 
I’m not so fortunate in regard to the lasts over which 
I and my friends are fashioned, for the government is 
taking so many Michigan maple blocks for army 
lasts that few are left for us civilian fellows. I have 
managed to struggle through the shortage of wool 
felt for heel pads, for they now make a felt of cattle 
hair. And in place of wax from Brazil, for lubricating 
my threads, they now use a wax which the chemists 
extract from the pine trees of Carolina. 


The Real Liberty 
Stuff 


“Taken altogether, I’ve changed for the better, 
don’t you think so? I’ve got the real Liberty stuff in 
me, goods produced by people who love Liberty so 
much they will fight for it. None of the Hun and 
Hell for me, not even for the leather I walk on every 
day. I can get along comfortably without any of the 
terrorism stuff. I’m for Liberty through and through, 
all the way from top lift to top facing. And if any- 
thing comes along that isn’t real Liberty stuff, I just 
cut it out, and get along with out it. Are you with 
me on the Liberty proposition? A touch of style from 
Paris, raw materials from the Americas and wherever 
else the flag of Liberty flies, and manufacturing in this 
grand land of the brave and the free — altogether 
making the ideal International Liberty shoe.” 





Regulations on Sole Weights 


Weights of Men’s, Women’s and Children’s 
Shoes 

In view of the fact of the Government’s demand for 
prime leather in weight and substance over 8% iron, 
certain regulations have been made on the leather 
available for civilian wear. The order has come out 
from the Hide, Leather and Tanning Materials 
Section of the War Industries Board as follows: 

“The present situation makes it necessary to place 
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certain restrictions on the weights of soles allowed 
in civilian shoes in order to obtain the heavier weights 
which are essential to fill the government’s require- 
ments. 

To meet this situation, tanners of sole leather and 
cut sole manufacturers have been instructed as per 


enclosed order. 


Owing to this emergency, this Section has been 
obliged to issue the following regulations which are to 
remain in force until further notice and to apply to all 
shoes for civilian consumption: 

1. Manufacturers of men’s, boys’ and youths’ 
shoes are restricted to the use of 8)4 iron soles, or 
lighter. 

2. Manufacturers of women’s, misses’ and children’s 
turned shoes and slippers are restricted to the use of 
8 iron soles, or lighter. 

3. Manufacturers of women’s, misses’ and children’s 
McKay and welt shoes are restricted to the use of 7 
iron soles, or lighter. 

4. These restrictions apply to soles of Army 
quality; soles not complying with Army quality may 
be used in any weight. 

5. All shoes requiring heavier edges may be made 
by the use of slip or double soles. 





Spring Sample Rulings 
On Samples Made Up Prior to June 28, When 
Regulations Go Into Effect 


Washington, D. C.,—C. F. C. Stout, as chief of the 
Hide, Leather & Tanning Materials Section of the 
War Industries Board announced: 

“In view of the fact that many samples have 
already been made for the Spring season of 1919, this 
Section has decided that all such samples made prior 
to the receipt of the proposed plan for conservation 
in the manufacture of shoes may be shown if they are 
distinctly marked as follows: 

“This sample was completed prior to receiving the 
plan for conservation in the manufacture of shoes for 
the Spring season of 1919, issued by the Hide, Leather 
and Tanning Materials Section of the War Industries 
Board. We are offering this sample in order to 
conserve material and capital, however, orders taken 
from these samples will be modified to conform to the 
program of the War Industries Board, and no shoes 
will be manufactured which are not constructed in 
accordance with this program.” 





Remember that National War Savings Day is June 
28. Pledge yourself on or before that day to save to 
the utmost of your ability and to buy War Savings 
Stamps that there may be more money, labor and ma- 
terials to back up those who fight and die for you. 
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Turn shoe maker—a veteran 
ingwhat is an_ essential 
occupation to him. 











Sandals in Bolivia 























The new Milk Maid—a new At ease—in rubber boots.q Why 
occupation for women. were the ——— * opeeiate _not 
pla 























NEWS PICIORIA 






































While Women Work 
Their Children Play 


AR’S demand for man power has made nec- 
essary a large increase in the percentage of 
women workers in all industries. 

In no industry, however, is this change more in 
evidence than in shoe factories. Of the 5,000 em- 
ployes of the Thos. G. Plant Co., 2,800 are now 
women—an increase of approximately 1,000 women 
workers within a few months. 

— To replace the men who are actually in service and 
“OL repay aa those in war work, skilled women shoe workers are 
needed as never before. 

To provide for former shoe workers, now married, 
and those willing to learn The Queen Quality Shoe 
makers have gone to great length. 

A large house near the factory has been taken over 
and fitted up so it provides not’only rest, recreation 
and reading rooms for men and for women, but an 
ideal arrangement has been made for the care of 
children while the mother is working. Nurses and 
physicians are always in attendance. Modern hos- 
pital equipment, bath rooms, dining rooms as well as 
play rooms, equipped with games and amusements, 
provide every facility for the proper care of the 
children and their contentment and _ happiness. 
The accompanying illustrations of this modernly 
equipped section of the Plant “service work” depart- 
ment tells its own story of the happy manner in 
which the “kiddies” spend the hours while the 
A bit of refreshment. mothers are doing their part to keep industry moving. 
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The Pull-Together Movement 


Which Method of These Two Is in Operation in Your Store? 


ECENTLY in a Middle West town, a teamster 
driving a team of beautiful, well-matched, young 
horses approached a rather steep grade. In order, as 
the driver supposed, to get every ounce of energy and 
power out of his horses, he began to cut and slash, 
jerk and swear. As a result the horses became 
‘fussed,’ sea-sawed and balked. 

At this juncture a gentleman, who had been watch- 
ing the proceedings from the curb, stepped out into 
the street and began to pat and caress the horses. 
He readjusted the harness and bridles, took their 
manes out from under their collars, examined their 
feet, and all the while was talking to them in a calm, 
reassuring tone. When he had them quieted and 
rested he invited the driver to dismount. He then 
sat down on the front end gate of the wagon, drew the 
reins up firmly, placed a hand on the hip of each horse 
and in a kind but firm voice said: “Altogether Boys— 
Get Up!” It was inspiring to see the horses “go to it.” 
Not the former jerk forward and back without result, 
but a steady, hard, pull-together and the load moved 
easily up the grade. 

The horses were not more powerful under the direc- 
tion of the bystander than urder the regular driver. 

The whole difference was in method and mental 
attitude. 

Many retail stores today are stalled on the grade 
because of a lack of co-operation and understanding 
between the driver—the management—and the horses 
—the sales people. 

The head of a store in a. big city which employs 
about eighteen or twenty people “woke up” on Mon- 
day morning a few weeks ago to find he had only two 
men instead of ten or twelve and was shy four girls. 

It developed that the two men had been with the 
firm for several years and were floor managers. 

This merchant complains that other stores are steal- 
ing his help, that his sales people are leaving him 
without giving him any warning—that they are un- 
grateful and unreliable. They do not take a lively 
interest in the store and do not learn shoe fitting as 
they should. This store does not have regular meet- 
ings of management and sales people; no friendly 
heart-to-heart talks on condition of stock, styles, 
customers or conditions. Never any instruction on 
foot conservation or shoe construction; an apparent 
lack of friendly co-operation—no pull-together. 


The Other Plan 

Contrast with this the plan and policy of another 
store south of the Mason & Dixon line. When asked 
about the help problem, this man said: “Yes, the draft 


is taking some of our good young men, but otherwise 
we are not losing any.” 

The reason is very apparent. It is just a repetition 
of the horse story. This proprietor whose store is as 
large as the one mentioned above, keeps constantly 
in touch with his employes; knows where each one 
lives; knows his family relations; visits them in their 
homes and has them visit-him in his home; has weekly 
meetings where all store problems are discussed and 
thrashed out; divides with the employes the earnings 
over a certain percentage and constantly impresses 
them with the fact that they are not working for the 
management but working with the management. He_ 
is happy in his work and not complaining of his 
business or his profits. 

The time is past, if indeed it ever existed, when a 
store can safely consider its employes as so many 
machines to be oiled once a week with a pay envelope ~ 
and then be expected to run smoothly and harmonious- 
ly without any further adjustment. 





Every Pair of Shoes Is Salable 


By A. H. GEUTING, Secretary N.S. R. A. 


I wish to make a special statement in regard to the 
regulations made at Washington in order that there 
may be no confusion in the trade on the question of 
materials at hand. 

The United States Government favors the use of all 
materials now in stock no matter what color these 
shoes may be; as an example we understand there are 
several thousand dozen bronze kid skins in a market. 
Nothing is more greatly in the interest of conserva- 
tion than the use of this stock, eliminating it as soon 
as possible. This holds of course true to any other 
materials that you now consider undesirable. 

The thought is that no new colors shall be made by 
the tanners other than those proposed but does not 
effect materials now in existence. This should be 
clearly understood in the trade and most heartily 
recommended to the retailers of the country who are 
placing their orders for future delivery. 

I might state in closing that the N. S. R. A. is in 
thorough accord with everything that has been done. 
We have been giving every consideration to the 
Government which intends to do nothing to injure 
anyone excepting that it asks close co-ordination so 
that the supplies may be properly regulated for the 
future, in the interest of our country as a whole. 

There will be plenty of opportunity to put life in 
style by reviving the black and white idea and working 
out clever pattern combinations with attractive 
fittings and perforations. 
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Support Shoe 


adel OMevre 


.When many features of the 
Style Show have gone from 
memory, the merits of “Glove. 
Grip” shoes will be fresh in 
mind. 


“Glove Grip” shoes make a lasting, 
favorable impression. 


Failure to see “Glove Grip” shoes 
will be a mistake for every dealer 
who aims to make good at his 
game. 


“Glove Grip” and “King Quality” 
shoes will be shown on living mod- 
els, also in Room 107 Copley-Plaza, 
and at our Boston Office. 


Model 800 Vogue Toe, 8-inch Whole Foxed Bal, 
a ote Calf, Imitation Wing Tip, 13-8 Heel. 
In Stock AA, 4 to 7; A, 3 to7 1-2; 
B, 2 1-2 to8; C,2 1-2 to8 


Price, $6.25 
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"MN. ARNOLD SHOE Co 
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Havana Brown Kid vou 
with light pearl Nubuck whole 
quarter. Quarter moon top 
a. Imitation perforated 
eel foxing and eyelet siay. 
Wood Louis covered heel. 
Imitation flexibleMcKay-Turn. 
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OU are cordially invited to visit Room No, 145, 
yY where our leading numbers in both Men’s and 
Women’s styles are on display. The accompanying 
cuts are suggestive. An inspection of these lines will 
convince you that time is profitably spent in considera- 


tion of “Thompson Shoes.” _—_If interested, full details ° 


of the “Thompson” proposition will be explained. 


(THOMPSON ‘BROS. IN 


MEN’S FINE SHOEMAKERSW\40 
BROCKTON 


NEW YORK BOSTON CHICAGO 
1018 Flatiron Building 207 Essex Street 35,South Dearborn St. 


Address all Communications to Brockton (Campello), Mass. 
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PATE N'T 


ArAaIMOUN 


HE Patent Leather of Super- 
lative quality. 

To specify its use is to discount to the 

greatest degree complaints and come- 











backs. 
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UR new Beaugrain side 

leathers will please both 
manufacturer and retailer in 
their fine shoemaking possibil- 
ities. 


Tan and Wine shades. 


equeraln 


Displayed at Booth 
14 GrandBall 
Room,Copley- Plaza 
Hotel, Boston Shoe 
Style Show 


SIDE LEATHERS 














Greetings from ae 
Harland P. Leighton 
and a most’ cordial __ 
invitation to visit the 
P. J. Harney Shoe Co. 
Exhibit at the 
Boston Shoe Style Show 
Room 125, : 
Copley-Plaza © 
July 8-12 


Factory 
LYNN, MASS. 
Distributors 


H. S. BELL & CO. . 
Los Angeles 
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No. 1684 
This handsome style is made 
with top of Lawrence’s Cas- 
tor Grey Nubuck and vamp 
of Hunt-Rankin’s Mahogany 
je 6 | re $6.25 


It is but one of our hundreds 
of ready-to-ship styles for 
Men, Women and Children. 





New England’s_ Livest 
Wholesale Shoe House 


Parker-Holmes service goes beyond selling and 
shipping shoes. 

It has long been our practise to assist and advise 
our patrons in all sorts of shoe merchandising 
problems of which our long years of experience 
have taught us the right solution. 


Parker-Holmes & Company 


Boston, Mass. 
“The House That Helps” 
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Room 105, Copley-Plaza Hotel 
Boston Shoe Style Show 
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REG. US PAT. OFF. 


SIOES 
eo are cordially invited to 


examine the display of Queen 


Quality famous shoes in Par- 
lor 131, Boston Shoe Style Show, 
and to visit the largest, most efh- 
cient factory in the world produc- 
ing women’s fine footwear. Our 
automobiles will make regular trips 
between the Show and Factory. 


Thomas G. Plant Company 
Boston, Mass. 
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Millar & Wolfer 


Line of 


Women’s Medium 


McKays 


is designed to meet - 


the requirements of 
the great army of 
young women who 
want style and must 
have wear. 


There’s style in every 
model, and wear in 
every pair. 


Pay a visit to Room 
241, at the Copley- 
Plaza, during the Bos- 
ton Shoe Style Show, 
July 8-12. 


Millar & Wolfer 


Factories at 


CHELSEA, MASS... 


Boston Office 
165 Lincoln Street 
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Room 120 


AND ON THE RUNWAY 


TRADE MARK 


HIGH GRADE TURNS 
































HAZEN B. GOODRICH & CO. 


Factory 


Boston Office 
HAVERHILL, MASS. 


183 Essex Street 
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(1) GREGORY & READ 
McKAYS 
will be on view 
at the 
COPLEY-PLAZA 
SHOE STYLE SHOW 
Room 248 
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GREGORY & READ COMPANY 


Factory, Lynn, Mass. Boston Office, 93 Lincoln St. 
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Nine-inch Liberty Brown 
Calf, Lace, Broadway - 
Last, 13-8 Heel, Good- 
year Welt. 


THOMSON-CROOKER SHOE CO. 


Roxbury Crossing, Boston, Mass. 
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M. A. PACKARD COMPANY |, 

BROCKTON, MASS. u 

BOSTON NEW YORK 

60 SOUTH STREET Full line of samples shown 127 DUANE STREET n 
at Room 127, Copley-Plaza, 
during Boston Style Show 
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E LUXE shoes are 

REAL SHOES— 

practical in every 
respect. 


They conform in every 
detail to the best ex- 
amples of leather shoe 
making. 


In every way they are 
head and shoulders above 
competition. 

















De Luxe Shoes 


Sold on a Basis of Quality and Value + 








On Display at 
Boston Shoe 
Style Show 
Copley-Plaza 

Hotel 
Room 207 








Converse Rubber Shoe Company 


Malden, Massachusetts 





HE uppers are of 
durable Sea Island 
duck. 


The soles, of Converse 
pure white, triple-tread 
quality rubber, will wear 
like iron. 


A different and better 
line in every respect 
from any you have seen. 
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brilliant lustre and silky texture. 








Announcing Our Latest Production 
ACE CALF 
A colored leather of distinctive character with a de ep 


It is the newest and most desirable colored calf : 
—especially adapted for men’s and i Sa 
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Come to Boston 


HEM RMN 


Boston Shoe Style Show 


Copley-Plaza Hotel, July 8 to 12, 1918 


A LETTER FROM A MANUFACTURER TO HIS CUSTOMER 
Boston, June 22. 


My Dear Friend:— 

You ask me why you should visit Boston market in July. I. will try to tell 
you, in as few words as possible. 

In Boston, you will see the first extensive display of samples of shoes made 
according to the new regulations for footwear fashions in 1919. 

You will hear the clearest exposition of facts and forecasts of shoe trade condi- 
tions during the period of the war. 

You may observe, by visiting the display rooms, and the factories, the most 
comprehensive view of shoes, goods of the shoe trade, and methods of making 
them that may be seen in any part of the world. 

You may gain the knowledge, both of broad and general fact, and essential 
detail, that is a necessary foundation for your success in business. 

For your own material prosperity, as well as for the aid that you may give 
your fellows in trade, and your country, during the period of the war, I urge you 
to come to Boston. 

We extend to you our most hearty welcome to Boston. 

Manufacturers of New England Footwear. 





BOSTON THE WORLD CENTER FOR SHOES AND LEATHER 


New England, the shoe shop of the nation. 

Makes two pairs of shoes a year for every man, woman and child in the nation. 

Makes seven pairs of shoes a year for every American soldier. 

Makes five feet of leather each year for uppers of shoes for every man, woman 
and child in the nation. 

Makes shoe machinery for the world. 

Has 2,000 firms engaged in the shoe, leather and allied trades. 

Has 200,000 men and women in the shoe, leather and allied trades. 

Has one shoe manufacturing concern making 50,000 pairs of shoes a day. 

Has the most intelligent and effective factory laws of any section of the world. 

Has more than quarter of a billion dollars invested in its shoe leather and 
allied industries. 

Has as skillful financiers as there are in the shoe and leather trade. 

Has more than a thousand salesman selling shoes to merchants of the country. 
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Craftsmanship of. the Shoe, 


Shoe Style Show 


A Display of the Arts and 


Leather and Allied Industries 


Copley-Plaza Hotel, July 8 to 12, 1918 


Style Director 
Musical Director 
Stage Director 


Properties 
Electrician 


Helene Dates 
Adelle Graham 
Alice Ronan 
Florence Campbell 
Mae McCluskey 
Grace Cross 

Clare Shallow 
Irene Frederickson 
Anne Stokell 


Florence Quinlan 


John Gilbert 
Albert Ross 
Arthur Brown 


Albert J. Kelley 


10 A. M. to 10 P. M. 


Models—Women’s Shoes 


Della Shallow 
Helen Ronan 
Esther Webb 
Mazie O’Brien 
Cleo McMannus 
Gladys Barron 
Virginia Deering 
Fara Miller 
Dorothy Covitz 


Models—Men’s Shoes 


Charles Small 
Clarence Russell 


Pages 


Feb To ee ee ee eee ee ete ee ee oe oe ee ee eee ee 


; Robert J. Walsh 

. William C. MacKinlay 
George R. Walmsley 

er W. Battis 


John Cooke 


Ruth Myers 
Irene Napolitan 
Helen Liston 
Leonore Fine 
Mazie Curen 
Clarisse Murray 
Albertine Sess 
Rita Lyons 
Marion Dow 
Marie Cone 


Gene Smith 
Richard Harding 
William Myers 


William J. Thomas 
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HE display of Dorothy Dodd 
faultless fitting footwear in 
Room 223 at the Boston Shoe Style 
Show will be of unusual interest. 
A cordial invitation is extended to 
the visiting trade to inspect the 
line, and to visit the factory in our 
automobiles provided for the pur-’ 
pose. 


Dorothy Dodd Shoe Co. 


BOSTON, MASS. 
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Footwear in Styles and 
Craftsmanship 
On Display in Exhibit Rooms and on the 


Fashion Runway 
Display Room 


WOMEN’S SHOE MANUFACTURERS No. 
Thos. G. Plant Co., Boston, Mass.—Queen Quality..........:............. 131 
peek i ae. © a, OI, Se x is 5 od oe oct os poe Se ae eek eee 129 
N. D. Dodge Shoe Co., Newburyport, Mass....................000cssetes 235 
The Rickeod Ghee Ve, Siawiiis BO, ok So bn oi bee £0. ES tected nc igen 114 
Thomson-Crooker Shoe Co.,: Mosbem, WAG. . .-. foc ba eee c eV whtee dans 243 
Caan. Th. File Mitg He RE 5 is os ica Phas die aees sede sche 232 
Manes &. Groodeich & Ca... Beewei ss oak i poesia denn sabes sodas 120 
Thomas G. Plant Co., Boston, Mass.—Dorothy Dodd..................... 223 
LeBosquet-Moore Shoe Co., Haverhill, Mass.........................e sees 115 
E. He... B.C, Ces Sa ks 6 ve es Cr ee ra dager s oo paee dean 113 
Gammony & TRG Aa, TOs i sk ssa Eo x ch oe Ce nda eed eke 248 
Wei: Te EA, BA ia. 5 ooo 56 ode aks we oe whee been 239 
ranean, Cae Ge Ta, Li sn oo es ee vin wa oh we Dae pe eel Gee 229 
Bice,  Wrakien, Siting, BO, BOs 6 he 678i BES dha nasa et eda dees dele 150 
eee Be Ei, GG, Te hho hee il hon Vo EEO as aber Geis 116 
Shem. 3 Cs ee Gc Sa, aes ie 8 oe ge Oh ee eae 213 
Laee & Serect Shoe Ca. Be, BER... is kn eee ees 8 Rath ice Sas 139 
Goonpe BR. Joeman (i, TNs Boe BES oe so ois be ek boas wes beep Ra 117 
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Display Room 


No. 
i ok par 4s cK Rd Lea ones Rae 236 
Be os 5 a's psd alee pe ee a Red eee 125 
Ce, Ce is Pe, RNOE ck ks ye dw bam ced ed eeeas 111 
Cwehmnan & Betett, FEAVGrmi, Wiaas . noo 5k sinc occ cec cece nivcssen 153 
eee tren a, I, OD wooo ck ce eck fdick ccd bulesweiuas 152 
I ak eink Calemuld ds eS ee mReual 157 
G. W. Pierrick Shoe Co., Piawerhill, Mass... ... nn ccc ccc cece cewcsdcna. 214 
Daniel Green Felt Shoe Co., Boston, Mass.......................0. ccc cece 151 
Ailen-Foester-Meidace Co., Lamm, Blass. ... 2... 5c ince cc cccvesecscuen 219 
Bi Me. eae Beek Ce, WG, TREMOR. ooik ook bac ve bn des cacccbawenus 138 
ha. ‘T. Gemeesen Shoe Ca., BhawerOell, Mines... onc ccc ccc cecccdeacl 251 
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ee Sees Oe Gk I, OO. BE 5. oss hp wae ssepecaceuatanwen 240 
Se ee I I, GOOD, a 5 io gis no 'ncn 0. dhe waa nns «acca sb thnaanbawel 241 
nine Te Gig TOU, NIE. ook kc kc Ki nc cknacisnacnwedsuneanens 215 
McCormack-Perry Shoe Co., Haverhill, Mass.................... 000.0000. 155 
Ts Wen Remy Sg RA, TORS oni onsen ess ewsneubsccodadsteael 253 
see I a Ei I Ne oaks Seed esc vase cde weaneane ane 259 
Peeme Suoe & Leather Cou, Bottom, Bias: .. oo. s cece scus cece dncebesban 237 
M. N. Arnold Shoe Co., North Abington, Mass......................02000- 107 
Williams, Kneeland Co., South Braintree, Mass..........................0. 209 
Porbueh Shoe Co., North Grafton, Mass... . so. cca cadccccccctocmesens 118 
Whitman & Reith Co., Brockton, Mase... co. on ci biccca ci cscccsctcssinn 128 
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Ses. Ti eee, Se EN, 8 ends dn see cuan one we ebeesbueblase dl 135 
Edwin Clapp & Son, Inc., East Weymouth, Mass.......................... 225 
Pemba Te Te, TH 5a oo hk ce hs ananedbas keewedaen tae 220 

CHILDREN’S AND MISSES’ SHOE MANUFACTURERS 

Fs: Fe ee & Gs CN Ts oo nae bbe eecz coal sons bene eee take 247 
Le Ae 250 
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Display Room 


MEN’S SHOE MANUFACTURERS No. 
Edwin Clapp & Son, Inc., East Weymouth, Mass......................-.4-- 225 
Foomch, Diswner & Gepee, Moetehy BEA... 5 i 6 sc hc cs eke lice sels 228 
ee ee, Ts oa 55 hc eish noe Ae ol anak eke OE 135 
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ee RS et ro ete TET eeet Te eters Te 217 
Preston B. Reith Shoe Co., Brockton, Mass... . 2... 2. ic ice cence 227 
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Forbush Ghee Co., Marth Geettem, Bate... ...... 0... es eee ke 118 
Boesdal Cig, Bees I bak kg 6 hae ee orice sn cease apa eeese 148 
M. N. Arnold Shoe Co., North Abington, Mass................ ear eee 107 
Fis. Geen &. cee Ga, He, Te 8 os a os aes ck} eee pepe ene enen 237 
Pecoraro dns kb 5s 65 oes Sek c cae ss eaeeeeners 220 
We Ee ee. Se I iS cine d sauce os ows Heemepe eels 149 
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DISPLAY OF SOLES, HEELS, RUBBERS, CLOTH, AND ACCESSORIES 


Unions Beange Tiaiier Gig oi co esc oo ees. 4: Display Room No. 263 

= - ss PY Roos oh hs ois a kde Booth B. Educational Hall 
Converse Rubber Shoe Co., Malden, Mass............ Display Rm. 207 
Beacon Falls Rubber Shoe Co., Boston, Mass......... “103 
Foster Rubber Co. (Catspaw Heels) Boston, Mass... .. £: «140 
Seamans & Cobb Co., (Seaco) Boston, Mass. ......... Booth 25 Grand Lea. Hall 
Avon Sole Co., (Duflex Sole) Avon, Mass. ........... yee “ * 
Hylo Manufacturing Co. (Tweedie Boot Tops)........ Display Room 218 
Goodyear Rubber Co. (Neolin Sole) ................. Booth 19 Grand Lea. Hall 
Farnsworth-Hoyt Co., Boston, Mass. ................ eee oe ns vy 
Brockton-Rand Co., Brockton, Mass................. awe Bite 42 6s 
Tolman Print Inc., Brockton, Mass.................. “ _D Educational Hall 
United Lace & Braid Co., Providence, R.I............ ys ae ns 
Shoe Wholesalers’ Service Association................ Display Rm. 202 

BOYS’ AND YOUTHS’ SHOE MANUFACTURERS 
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SHOE WHOLESALERS 

McElwain, Hutchinson & Winch, Boston, Mass..................00-00+005: 161 
Parker, Holmes & Co., 600 Atlantic Ave., Boston................2-00-0 000s 105 
Katzman Adler Shoe Co., 211 Essex St., Boston, Mass...................4. 132 
Hamburger Brothers, 162 Lincoln St., Boston, Mass...................555. 252 
Rogers Bros., 119 Lincoln St., Boston, Mass...............0 0 cece cece eee 261 


52 252 PESOS SPSPSEPSER SOSESESESES2 SESPS2SPS2SASESPSRSASESe SESE SESESES2 


} 
i 
"4 

* 


= OO. 
.lOoMoord) 





Teale le ele aera alae alba ae ale aera Tara area Tee Tapa 


- 


ee oo a oe 


ee a ee ee ee oe ae ae oe a ae ee a ae ae ae ae oe Se ae oe ae 
Ln es se sn | se |e we ws ce hs ie te i ai an | ap whe | i | ste a te ate ces ie ie ts ei ais te | in| ie aie te she at al | ale | 








BOOT AND SHOE RECORDER 
BOSTON SHOE STYLE SHOW 











THE SHERMAN SHOE CO. 


Manufacturers of 


Ladies’ High Grade Hand Turned Shoes 
Made in Haverhill, Mass., U.S.A. , 








Two of our styles shown 
here: 


Dark Brown Kid— 
turned boot—full Louis 
18-8 heel —aluminum 
plate—7\-iron sole. 
Lined with Red-line-in. 

Black Kid Turn Oxford 
—full Louis celluloid heel 
—aluminum plate. Vamp 
lining, Nado. Quarter 
lining, black Glace kid. 


These shoes are built for 
service and style. 


Our full line shown at Room 
245, Copley-Plaza Hotel, 
Boston, at the Boston Shoe 
Style Show, July 8-12. 
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Boston Office, 701 Rice Building, High Street 
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Setting the Pace in Shoes 


and Leather 


Quality Products, Efficiently Made and Effectively 
Distributed Have Made New England the 
World’s Greatest Shoe and 
Leather Mart 


« E’VE got the brains; we’ve got the men; we’ve got the money, too.” 
Within the limits of New England’s capacity, this is the soil in which 


our industry has shown its greatest growth, from the remote days of Adam 
Dagyr to the great cities of the present whose foundations and present prosperity 
rest upon New England shoe and leather production. 


The Birthplace 


of the Industry 
In New England was developed the system of manufacture that has made 


America’s shoe production the greatest and best in the world. New England is 
virtually the birthplace of the modern boot and shoe and tanning industries, and 
has possessed these allied industries for nearly three hundred years. The New 
England States have about a thousand shoe factories and cut stock and findings 
establishments whose products have won universal distribution and favor. On an 
invested capital of more than ninety million dollars, the annual product of eighty- 
three thousand wage earners is valued at two hundred and forty million dollars. 
About one hundred and fifty-five plants for the production of leather annually 
produce far more in value then the forty-five millions estimated capital invested. 
Essex County, in Massachusetts, alone produces about one-seventh of the com- 
bined boot, shoe and leather production of the United States, and New England 
manufactures fifty-seven per cent of the shoes, slippers, cut stock and findings, and 
a large percentage of the leather made in this country. 


Greatest Shoe and 


Leather Center 
Boston, the world’s chief market in the hide, leather and footwear industries, 


is also the headquarters of the United Shoe Machinery Company, operating in the 
near-by city of Beverly the largest plant of its kind in the world, while another of 
Boston’s neighbors, the city of Beverly, is the world’s greatest sheepskin tanning 
center. In Boston, too, is the largest factory on earth making women’s fine shoes. 
More than a thousand concerns in the allied shoe and leather trades are represented — 
in the city, and the section centering about Summer, High, Beach, Essex, Lincoln 
and South Streets and Atlantic Avenue comprises the greatest single merchan- 
dising center in the industry. 


Now Welcome— 
Boston Shoe Trades Club 

New England is unique in the record of its trade organizations. In Boston 
there are associations of every branch of the allied industries, while every New Eng- 
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TRADE 
MARK 


The ‘“‘Heart’”’ as well as the ‘Sole’ of a Good Shoe 





Studded Golf and Tennis Soles for Men’s and Women’s Shoes 






Meet us at the Show—Booth 12 


AVON SOLE COMPANY 


AVON, MASSACHUSETTS, U.S. A. 


P? ones Var wbactiure of I thre Sole S 
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land state is organized in the retail field and affiliated with the National Shoe Re- 
tailers’ Association. Boston is the great publication center of the shoe trade press 
which exemplifies the hospitality and service of trade and city in conjunction with 
the long-established New England Shoe and Leather Association and the newly 
organized Boston Shoe Trades Club in welcome to visitors at this and all seasons 


from all parts of the world. 


Massachusetts 
Shoe Production 

One hundred and thirty tanneries and four hundred and sixty-four shoe fac- 
tories maintain the Massachusetts record of world service. And world service is 
no empty phrase just now, for the state is the greatest single producer of Army and 
Navy shoes in America! 

The latest official statistics show that Massachusetts makes nearly three times 
as many shoes per year as New York, its nearest rival, and this leadership is main- 
tained in varying proportion in every class of shoes and slippers. Total production 
in 1914 ran well over one hundred and fifteen million pairs, compared with a total 
national output of less than two hundred and ninety-three million pairs. In build- 
ing up these remarkable figures, Boston, the market center; Brockton, the world’s 
leading men’s shoe center; Haverhill, the greatest slipper manufacturing city, and 
Lynn, the greatest women’s footwear manufacturing center, have played a leading 
part. With Massachusetts alone producing about three hundred million dollars’ 
worth of footwear, the figures are significant of New England leadership. 


Made in 
Brockton 

“Made in Brockton” has a definite meaning throughout the world. It means 
good shoes—not only civilian shoes and Army shoes for America and the Allies, 
but also a high type of women’s footwear produced in men’s shoe factories. A 
grand total of nearly a million cases of shoes a year, produced by fifteen thousand 
workers in a single city, is incontrovertible testimony of Brockton quality and 
efficiency. Leading city of the world in making men’s fine footwear; also leading 
producer of Army footwear, Brockton has more than 15,000 workers in its shoe, 
leather and allied trades, and does a business of more than $50,000,000 annually in 


shoes and allied products. 


Lynn and 
Her Place 

Lynn, leading city in making women’s footwear, having 105 shoe manufactur- 
ing concerns, 200 firms in the leather, last and patterns, machinery shoe stock and 
stain and blacking industries, 20,000 workers in all, and a total business in shoes, | 
leather and allied products of $60,000,000. Lynn is also a leading city in the world 
for the manufacture of electrical goods. It is a city of diversified shoe production, 
in which high-grade McKay manufacture plays a dominant part. 
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Leading 
Slipper City 

Haverhill, leading slipper city of the world, excelling in light, stylish street and 
dress footwear for women, having more than 100 firms making shoes, another 100 
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Woman’s McKay Gun Metal, 34 Foxed 
. Dull, Goat Top. 
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A Smart Line 


of McKays 


Our complete line of women’s 
McKay Boots and Low Cuts 
will be shown at the Boston 
Style Show, Copley-Plaza, July 
8012... 


Geo. O’Connell & Company — 


Factory, Haverhill, Mass 
Boston Office, 183 Essex suet Room ba 
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Every Shoe Merchant, Wholesaler, Manufacturer, Superinten- 
dent and Foreman is cordially invited to attend the 


BOSTON SHOE STYLE SHOW 


Copley-Plaza Hotel, July 8 to 12, 1918 


Display Rooms Open 10 a. m. to 10 p. m. 
Living Model Style Show in Grand Ballroom at 8 p. m. 


PERSONAL DIRECTION OF 


Lf kote 
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HE complete line of “Just Wright Shoes for 
. Men’ will be on display during the Style 
i Show at the Copley-Plaza Hotel, July 8, to 12. 
You are cordially invited to call and inspect the 
samples of our workmanship and also to make 
our display room your headquarters during your 
stay in Boston. You will be welcome. 


BEEBE Ss 
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KE. T. WRIGHT & CO., Inc. 
ROCKLAND, MASS. 


Boston, 183 Essex St. Philadelphia Detroit, Washington Arcade 
New York, Marbridge Building 1215 Market Street San Francisco, Pacific Building 
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EVE CLOTH 


For Tops—In the rich grays and browns 
which blend perfectly with the leather 
vamp. In white for Boots and Pumps. 
Handsome—durable—moderate in cost. 
See this cloth in shoes worn by the mod- 
els and in our exhibit at the Style Show. 





Don’t forget to specify Red-Line-In 
linings when placing your order. The 
pure white, which is made for women’s 
shoes, adds to the appearance of the 
shoe, and has the same remarkable 
wearing qualities as the “Heavy 
Cream” finish for men’s shoes. 
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firms making allied products, having 12,000 workers in its shoe and allied trades, 
and doing a business of $50,000,000 annually. 


Peabody 
for Tanning 


Peabody, leading sheep leather manufacturing center of the world, tanning 
20,000,000 sheepskins annually, making more than 100,000,000 feet of sheepskin 
leather. Also, tanning 5,000,000 cow hides and 5,000,000 calfskins annually. 

(Peabody is presently devoting itself to the manufacture of leather for the 
Army, and nearly all of its first-grade selections of cowhides, calfskins and sheep- 
skins are for the government. Peabody also is making large quantities of split 
leather for Army gloves.) 


FSS eS PSSA RSET SORES 


Beverly for 
Machinery 

Beverly, largest shoe machinery city in the world, employing 6,000 persons in 
the making of shoe machinery, and producing over 25,000 shoe machines annually, 


and 25,000,000 parts. 
Beverly also offers to visitors the shoe trade’s most celebrated demonstration 


of welfare work, or co-operation between employer and employee, a matter of very 
great importance these days of discussion of labor problems. 
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New Hampshire in 
the Shoe World 


The year 1917 was far and away the biggest in point of production in the 
boot and shoe industry New Hampshire has ever known. Figures for the 12 months 
indicate an output exceeding $50,000,000 in value. 

Moreover, the outlook for the coming year is for a still larger increase in the 
boot and shoe manufactures of the state, as many of the factories are working to 
full capacity and have orders sufficient to keep them going many months. 

Manchester is the largest shoe manufacturing center, but Nashua, Derry, 
Farmington and Dover are also active shoe towns. There are likewise factories 
turning out shoes or findings in Keene, Exeter, Salem, Northwood, Raymond, 
South Danville, Hampstead, Wolfeboro, Portsmouth, Lee, Rochester, Milton, 
Lisbon, Pittsfield, Milford, Littleton, Sunapee, West Epping, Conway and Somers- 
worth. These factories range all the way in size from one employing five persons 
with an annual payroll of $2,500, up to the factories employing 1,200 or 1,500, with 
a payroll of more than $700,000. 
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Maine’s Place 
in Shoemaking 

Auburn, Me., leading white shoe city of the world, making a specialty of | 
white canvas footwear for the domestic and foreign trade. 

The center of the shoemaking industry in the State of Maine is located in 
Auburn. While there are many factories located in the various cities and towns, 
the center both in production and investment is in Auburn. 

There has been a steady increase in the shoe industry. Factories have grown 
and expanded, new factories have removed to Auburn until shoemaking is the 
big and distinctive industry of the city. 
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1—Rawhide Sandals 
‘ave Man 


Papyrus Sandals 
Lgyptian 


9 


3—Spiked Sole Caliga 
Roman Soldier 
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4—Immense Sandals 
South African Warrior 


5—Tcharik 
Serbian Peasant 


6—Opanka 
Greek Bridegroom 


7—Opanka 
Greek Bride 











the future. 


In the Days of Egypt, the shoe- 
maker was a slave, a worker on command. In 
the time of Louis XV he sat on a low bench 
with his work scattered around on the floor. 
It was not until the American Colonial Shoe 
Period that he generally adopted the regular 
bench—chair high. 

Today, the shoemaker stands fully erect at 
his machine—a craftsman, the equal of any 
man, turning out in an hour what would for- 


()*: of the past comes the inspiration for 


merly be the product of a week or more arduous’ 


labor. 


So, too, the merchant has progressed from slave 
to freeman— from a shopkeeper through the 
stages of retailer to the modern type of mer- 
chant. 

This, then, is the lesson to the merchant in 
the social and industrial evolution of ‘““The 
Gentle Craft.” 
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The tremendous and clearly evident efficiency 
of the United Shoe Machinery Corporation is 
voiced in the words of President E. P. Brown: 


“There has never been an hour when the progress 
of our arms has been impeded through inability of 
the Government to obtain the footwear so vital to 
the equipment of our troops. That this is so is due, 
we believe, in no small measure to the facilities 
which this corporation has supplied.” 


Greater progress has been made in the arts and 
crafts of shoemaking since the inception of the 
United Shoe Machinery Corporation than in all 
the ages gone by. 


United Shoe Machinery Corp. 


Boston 28 Massachusetts 
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8—Hard Leather 
Sandals 
Shepherd 

w wy 
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9—Sandals 
Peasant of Middle Ages 
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10—Pin-Hiwe Boots 
Chinese Mandarin 


w wy 
11—Meste Boots 
Algerian Soldier 

w 
12—Velvet Boots 

Polish Noble, XVIII 
Century 
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13—Sealskin Boots 
Nomad of Amur 
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14—Wariji Sandals 
Japanese Peasant 
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Look for 
MISS ALICE RONAN 
Representing us at 
Boston Shoe Style Show 
Copley-Plaza Hotel 
Jnly 8-12, 1918 


PACKARD COMPANY = 
BROCKTON, MASS. 
Our Full Line of “Korrect Shape” Shoes for Men and Women on Display in Room 217 
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ROOM: 119 
COPLEY-PLAZA HOTEL 
JULY 8th TO. 12th 
MR. J: WALLACE ALLEN 
MR. J. H. BROWN 
ATTENDING 
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KNIGHTS-ALLEN CO., Inc. 


HAVERHILL, MASS. 
BOSTON OFFICE - - 207 ESSEX STREET 














Hunt-Rankin Leather Co. 
Fine Gale cankes 


106 Beach St., Boston, Mass. 
Factories, Peabody, Mass. 


Booth 9 
Grand Ball Room 
Copley-Plaza Hotel 
Boston Shoe Style Show 
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The One and Only Leather that can bear 
this name, that means, “I Conquer” 
Shown by 
| LUCIUS BEEBE and SONS 
T Boston, Mass. 
© at Booth 7, Boston Shoe Style Show ® 
3 Grand Ball Room, Copley-Plaza Hotel © $ 
; 2 
Xl 2000¢ $ o0ce)h(0900@ @oooe fH 
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y= 3-K shoe hasproven 
i A: very popular with 
fun? the best retailers 
Coco Calf “eee who are looking for 
Bal, $4.25 fine welts at prices 


that enable them to 
retail at the most 
satisfactory prices. 


Our display can be 
seen at Room 249 


The 3-K Shoe Co. 


Kelley's Klassy Kreations Stoughton aes ae Mass 
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Incorporated 
ESTABLISHED 1875 






ee 
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‘ When 


Thoroug h- 
breds Meet 


Salesrooms and_ Art 
Department, 183 Essex 


Street, Boston, Mass. 
Offices and_ Factory, p< TR 
e 2s 


71 Centre Street, Brock- 
ton, Mass. 


@ “MAKES GOOD” 
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The exceptional quality of 
P. &V. Leathers will be 
clearly apparent to all who 
visit the show and examine 
the many shoes made o 
them, which will be worn 
by Mr. Robert Walsh's 
models. Be sure to in- 
vestigate the P.£E V’ exhibit 


- 
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LEATHERS 

















ON DISPLAY AT THE 
BOSTON STYLESHOW 


the following P. &V. High Grade 


Leathers in black and color — 


VELOURS AND LOTUS CALF 

in all the popular shades of brown 
LOTUS KIP SIDES 

for high-grade fall and winter shoes 
ARABIAN COLT 

unique for wear and finish 
PEVEE KID 

tight break uniform selection always 
PEVEE SIDES 

black, smooth and durable 


VELOURS CALF 


the standard of quality inblack leathers 
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Pfister & Vogel Leather Co. 


Milwaukee, Wisconsin 
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White Nubuck Sport Ox- 
ford, 135 Last, Ivory Sole 
and 12-8 Military Ivory 
Heel. 


ROOM NO. 139 
COPLEY-PLAZA HOTEL 


Salesmen in Attendance 


LUNN & SWEET 


SHOE COMPANY 


AUBURN, ME. 
Boston Office, Rice Building 
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The greatest get-together of shoe merchants, wholesalers, manufacturers, 
leather men and men in allied industries will take place the week of July 8 to 12 at 
the Copley Plaza Hotel. 

Fifteen thousand invitations have been sent out and there is every assurance 
that the grand opening day will find more buyers in this market than ever before. 

The official opening will take place at 2 P.M., at which time either the Governor 
of Massachusetts or the Mayor of Boston will start the Exposition and Style Show. 


ot | et P| eel LP. id 


Style in Footwear and Leather 


The significance and importance of the Boston Shoe Style Showin its relation 
to merchandising and manufacturing is in its facilities for portraying to every 
member of the trade the approved trend of styles for Fall and Winter 1918-1919 
and clearly pointing out that footwear made up in black, white, two shades of tan 
and two shades of gray is approved. 

This Show will demonstrate that footwear in gray shades will be exceptionally 
good for Fall and what is more may sell at a premium, as the scarcity of materials 
and the advance regulations warrant this advance. ' 

Of particular importance will be the display of footwear samples by manu- 
facturers of shoes and leather, portraying the regulation footwear for Spring, 1919. 

The footwear for that period will be limited to leathers in black, white and 
two shades of tan. Diversity of leathers and fabrics in the shades of tan makes it 
advantageous for the merchant and buyer to examine the restricted materials, for 
if he is to get distinction in his Spring stocks he must study the lines and harmonies 
possible, even under Government regulation. 

The grand opening day therefore will be a sort of introduction day for every 
one to get better acquainted. 


Special Features of Opening Day 

Musical Director MacKinlay has made a selection of classical, popular and 
patriotic music for each day’s concert, which will be held between the hours of two 
and six. Continued on page 47 
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HOWARD & FOSTER COMPANY 
WILL DISPLAY THE H & F LINE OF MEN’S 
AND WOMEN’S WELTS AT THE BOSTON 
STYLE SHOW, COPLEY-PLAZA, ROOM 135 
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UR picture shows a pair of wom- 
en’s welt lace oxfords of brown 
glazed kid, made on our number 410 


last. Cuban heels. 
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as The Spring line will reveal smart 
H & F styles, leaders of course, as 
all H & F models have been for the 


as past quarter of a century. 
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TRAVELERS 


July 9 


The hearty co-operation of the Boston Shoe Travelers’ Association has been 
a feature in the great success of the Boston Shoe Style Show. 

At a February meeting, when the Boston Shoe Style Show was endorsed by 
the shoe travelers’ organization, some three hundred boosters for the show went 
out into their territories with trunks emblazoned with Style Show stickers and each 
man personally invited his customer friends to be his guests in Boston on this 
occasion. 

In conjunction with the Shoe Travelers’ Day it is the plan of the Style Show 
management to have one of the most prominent shoe travelers make the evening 
address prior to the opening of the Style Show for that session. 

A special feature has been provided for Shoe Travelers’ Night and every 
traveler is invited to be in attendance to await the arrival of Miss Traveler and 
her famous trunk. 

This day will be given over to the shoe travelers and the Boston Shoe Travelers’ 
Association, following its usual custom, will invite visiting buyers to attend the 
annual field day and outing to be held the following day, July 10. 


Special Features for Travelers 

The shoe travelers will spread the news that on the morrow the shoe craft 
will meet in the shoe and leather district and parade to the boat—thence to sail 
to Pemberton where sports and a ball game will be held, the prize winners to be 
later awarded suitable trophies. The gathering will then depart for Paragon where 
the annual shore dinner will be served. 

The officials in charge of the day are: (A. F. Jack) Jones, president; Charles 
F. Maxwell, vice-president; Richard T. Rollins, A. L. Puffer, T. A. Delany, Sid L. 
Curry, executive committee, William M. Noll, secretary and treasurer. 

T. A. Delany, the well-known shoe traveler, will announce the models, lines 
and manufacturers for this evening’s performance. 
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Sterlitiz Golt 


Sterlin 


Sterling Kid 











conservation in shoes and leather the 
patent shoe is the most definite as 
well as the most rational style-note for 
the coming spring. 
Sterling represents the know-how in shiny 
leather production. 
Our representatives will welcome you at 
Space 3, at the Copley-Plaza during the 
Boston Shoe Style Show, July 8-12. 


BRISTOL PATENT 
LEATHER COMPANY 
BOSTON ... MASSACHUSETTS 


[T° view of the proposed program for 
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Leather Day is July 10. This day is given over to the men who believe: 
“There is nothing like leather.” : 
When you consider that Leather Hall is given over to the exhibition of thirty 
4 representative lines of leather, covering all the materials from the animal’s back 


suitable for footwear, you get some idea of the character of the display. 
The leather program will include a general invitation to superintendents and 
| foremen of shoe factories all over the country to attend and inspect the new leathers 
for Spring, 1919, and gather information as to the available supply thereof. 
The announcer of the styles for the evening performance will be Harley P. 
Leighton, who will do justice to the leather, footwear and styles to be presented. 


Display of Leather Manufacturers—Leather Hall 


Richard Young Co., Inc., 54 South St., Boston, Mass..............Booth No. 1 
J. S. Barnet & Sons, Inc., 75 South St., Boston, Mass............. 2 
Bristol Patent Leather Co., 85 South St., Boston, Mass ........... 3 
Pfister & Vogel Co., 85 South St., Boston, Mass.................. 4 
Barnet Leather Co., Inc., 100 South St., Boston, Mass............. 5. 
Donovan Bros., 48 South St., Boston, Mass..................... 6. 
Lucius Beebe & Sons, 129 South St., Boston, Mass................ 7 
Beggs & Cobb, Inc., 76 South St., Boston, Mass.................. 8 


Hunt-Rankin Leather Co., 106 Beach St., Boston, Mass........... * re 
S. L. Agoos, 145 South St., Boston, Mass........................ . Te: 
Thayer-Foss Co., 15 South St., Boston, Mass................. etek ae 
H. S. & M. W. Snyder, 65 South St., Boston, Mass................. re ees 
Thomas A. Kelley & Co., 87 Lincoln Street, Lynn, Mass........... 4 “38. 
Monarch Leather Co., 92 South St., Boston, Mass................ 20. 
di F. Blumenthal Co., 105 South St., Boston, Mass.................. " on. 
H. F. Sommers Co., South St., Boston, Mass.................... “2 *, 22. 
Tolman Dow & Co., 178 Lincoln St., Boston, Mass................ és ee 
New Castle Leather Co., Boston, Matti. i555 i ekki ea eka 4 “¢ 24. 
x The Ohio Leather Corporation, 33 South St., Boston.............. yr * 2. 
Northwestern Leather Co., 14 South St., Boston................. 7 at. F 
G. Levor & Co., Inc., 145 South St., Boston, Mass................ " we 
Trostel Leather Co., 55 South St., Boston, Mass.................. = “ 29. 
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No. 7511 
Black Vici, 8! 
Inch, Lace, 
White Ivory 
Welt, B-D 
$4.85 
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New England Day, July 11. All up New England to show America and the 
world where New England stands in footwear and leather production! 

This day will feature the best characteristics of New England shoemaking. 

There is a possibility of making this day a big convention date, providing one 
of the leading executives in the Shoe and Leather Service at Washington can so 
arrange his executive work as to enable him to be present. 

The speaker and announcer for this evening will be Hollis B. Scates, president 
of the Massachusetts Shoe Retailers’ Association. The musical program for this 
evening will be by New England composers. 

There will be many invitaiions given to buyers to visit by automobile in the 
morning the shoe factories in close proximity to the convention, so as to combine the 
educational feature of the Style Show with the practical craftmanship of the factory. 


Sh cme 64 5 19 ome 1) SE 


Grand Opening Day 
Continued from page 41 


The evening program, the big feature of the day, will be the display on living 
models, both men and women, of the styles of the Great Show. 

The ball room will be opened at seven o’clock and a concert will be given by a 
string orchestra, prior to the curtain call at eight o’clock. 

At each of the evening sessions a prominent speaker will talk for ten minutes 
on some one industrial topic.’ Following his remarks, the Opening Night feature 
will be a portrayal of Fall and Winter styles in one group; and Spring and Summer 
in another; leathers in another; fabrics and allied materials in another. 

The exhibition of models will be for a two-hour period, with the models parading 
the double run-way. The footwear will be illuminated by spotlight and the features 
of style and the name of the producer announced by Arthur D. Anderson, for the 
Grand Opening Night. 

Style Director Walsh has outlined a program of logical styles, so that the 
exhibits will run in sequence and be in fact an excellent portrayal of the stock each 
merchant should carry for the advance seasons. 
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National Day is July 12. This day is set aside to show the national character 
and scope of our industry. It is truly to be an American Day. A program of 
speakers from every part of the country will make this final feature the greatest 
feature of the week. 

It has been the policy of the management to hold in reserve the announcement 
as to speakers, etc., so that there need be no disappointment as to late cancella- 
tions, for in the second distribution of this program the positive appearance of 
speakers can be assured. 

Merchants who are planning to come to Boston should make arrangements 
to stay the entire week, for they will not want to lose any of the sessions of the 
Style Show. 

The final session will be as interesting as the first and there will be a diversity 
of display in each session to keep up the attention throughout to a high point of 
enthusiasm. 

The official announcements of the evening will be made by Charles D. 
McLaughlin, covering the Living Model Display of fine footwear, leather and articles 


worn by the customer as foot coverings. 
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VERY COOL AND 
A TREMENDOUS 


SAVING ON LEATHER | were 
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Oh, You Shoe Regulations! 
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SENSATIONAL TURNS 
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HOPKINS and ELLIS 


HAVERHILL, MASS. 
































BOOT AND SHOE RECORDER 














TTT 


MM 














Win-We-War -Siules 


UR new styles for Fall and Winter are made 
in compliance with the recommendations of 
the Commercial Economy Board. 


The complete line will be on display at the Boston Shoe 
Style Show, July 8 to 12, Room 229, Copley-Plaza Hotel. 


Williams Clark & Company 


Makers of La France Shoes for Women 
Lynn, Massachusetts 


Boston Salesrooms, 183 Essex Street 
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Be sure and keep your eyes open for the Kiely vase 

= exhibit at the Shoe Style Show. —~ iva] 
Look over the complete line in the daytime— --- 

. Q) Room 247—and have your particular fancy . n 
& shown on the Runway at night. ——— 
9) Kiely’s White Buck Shoes for Misses, Children ws 

- and Growing Girls are known from coast to coast. > 8 
= 8) They are dependable. ~— 
E They come to you clean—they’ve never been “=: 

y E soiled. — 5 

z “= a 
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T. J. KIELY & COMPANY 

McKays and Welts a 

Lynn, Mass. m 
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Manufacturers of Women's 
FINE TURNS and WELTS 
on show at the Copley-Plaza 


Bo.ton Shoe Style Show 
July 8-12 


ee ROOM 213 





A. J. MAHONEY, President GEO. E. COFFIN, Treasurer 


~ GEORGE E. COFFIN SHOE CO. 


Lynn, Mass. 
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A Smart Shoe from 
A Smart Line 


A patent leather oxford, circular vamp, 
full Louts celluloid heel, with an aluminum 
heel plate. 

This shoe is one of our oxfords for Spring, 
1919. 

Our full line on display at the Copley- 


Plaza Hotel, Room 215, during the 
week of the Boston Shoe Style Show. 


STOCKBRIDGE SHOE COMPANY 


Makers of 
WOMEN’S TURN SHOES 
HAVERHILL, MASSACHUSETTS 


Boston Office, 207 Essex Street 
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The biggest accessory, the fastest 
turn-over and most assured profit- 
maker that ever went into a shoe 
stock. 


Hylo Mfg. Company 


JEFFERSON CITY, MO. 
CHICAGO OFFICE, 19 So. Wells St. 





TWEEDIE “HYLO’’ 
BOOT TOPS 











SMM 


_ TWEEDIE 


AN INVITATION — 
You, Mr. Shoeman, are invited 
to be present at the Boston Style 
_ Show ‘. 
July 8th to 12th 
where it will be my pleasure to 
greet you and my opportunity to 
demonstrate Tweedie “HYLO” 
Boot Tops; to convince you that 
next to shoes you have an article 
that will produce faster results 
and more profits than any acces- 
sory article’in a shoe store. 


I may be a bit strange to you 
in the East, but our introduc- 
tion to you at this style show 
will command your respect for 
“HYLO” BOOT 
TOPS, and for 

Yours modestly, 


Miss “HYLO” — 


















TWEEDIE 


“HYLO 
BOOT TOPS 


No Unsicutty BUCKLE Here 
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A name long recognized by gentlemen and mer- 
chants who supply them as representative of 
highest excellence. 


Displayed at Space 233, Boston Shoe Style Show, 
Copley-Plaza Hotel 
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C. H. Alden Company, Abington, Mass. 




















CHAS. K. FOX, Inc. 
Haverhill, Mass. 


CHICAGO: Great Northern Building 
BOSTON: 54 Lincoln Street 


NEW YORK: Marbridge Building 
Broadway and 34th Street 
Room 632 


























S DAINTY AND AS ALLURINGLY CLEVER 
IN ITS FASHION NICETY AS A PINK RIB- 
BON ON A BIT OF LINGERIE. 


THERE IS SOMETHING FASCINATING ABOUT 
FOX FOOTERY THAT THE AVERAGE LINES OF 
PUMPS, SLIPPERS AND OXFORDS DO NOT 
HAVE, AND IT IS THAT “SOMETHING” THAT 
PLACES FOX PRODUCTIONS IN A CLASS BY 
THEMSELVES. 


THIS IS A POPULAR-PRICED LINE BUT WITH 
AN EXCLUSIVENESS THAT IS USUALLY 
ASSOCIATED ONLY WITH THE HIGH-PRICED 
FOOTERY. 


FOX FOOTERY REPRESENTS TH'E LONG 
PROFIT FOR RETAILERS. THE NEW LINE IS 
ON DISPLAY AT OUR VARIOUS ISALES ROOMS. 


WE INVITE YOUITO SEE IT. 
BOSTON SHOE STYLE SHOW 


ROOM 232 
ICOPLEY-PLAZA 
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SEE 
“KEITH'S KONQUEROR” SHOES 


ROOM 227. STYLE SHOW 


OUR VERY LATEST 
CARRIED IN STOCK 


f& BOVE is our Tony Red Calf Oxford. © 
Gray plug insert. Blind eyelets. 
Cuban 12-8 heel. Imitation stitched 

tip. A Goodyear Welt shoe on our. Bayne 
Last for early Fall. 


N. B.—I nterest yourself in Unlocked Process Shoes 


The Preston B. Keith Shoe Company 
Brockton, (Campello Station), Mass. 
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without losing the charm of fk 
refinement. oy Boe: 
Bliss & Perry docsiahiot: 2: 
is today as for years past — 
« the best expression of really 
styleful shoes for women. 











Bliss & Perry Company 
Newburyport, Mass. 


Room 129, Copley-Plaza Hotel 
Boston Shoe Style Show 
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A SMART LINE 
OF 
WOMEN’S McKAY 
SHOES 


2.2 | 2 


The above shoe is one 
of our most popular 
sellers. A mahogany 
shade 8'%-inch boot, 
12-8 heel, imitation tip, 
on our new walking 
last. 


PT ULLLLLLLLLLLLLLLULLLLLLLLLLLLLLLLLLLLLLLLLLEULLLLLLLLLLLLOLLUULLLLLLLLELLLLLULLPLUULLUU DCU 


FM MH Ts 
SO Mn i on i om om om om om om 


Se 


a; Vz; eR 


McCORMICK & PERRY SHOE CO. 
HAVERHILL, MASS. 
Boston Office, 113 Lincoln Street 
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BOSTON SHOE STYLE Ene e" . 
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Moheouay Russia Calf 
Boot—Made on new 61 
Last. 1% Military Heel. 
Imitation Wing Tip 
Goodyear Welt 








Cotter Shoes have shown the way to all buyers 
who look for style at a reasonable price. 


Cotter Shoes are the product of economic fac- 
tory management and efficient merchan- 
dising. 

Come to Boston Shoe Style Show if only to be- 
come better acquainted with the Cotter 
line. 


Room 116, Copley-Plaza 
Mr. C. D. McLaughlin in charge 


COTTER SHOE COMPANY 


LYNN, MASS. 


Welts and McKays 
Boston Office, 212 Essex Street 
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Advertising and Publicity for New England 


By ALFRED W. DONOVAN 
President, E. T. Wright & Co., Inc., Before the New England Conference 


HE subject which has been assigned to me is 

Advertising and Publicity for the New England 
district in so far as it applied to shoe manufacturing. 
I am going to classify the work in the selection of 
material, the assembling. of the same, and the dis- 
tribution of the finished product as a problem of 100 
per cent, and attempt to approach our problem from 
that angle. 

For 60 years the manufacturers of New England 
have directed their time and money to producing the 
best in footwear. We have kept abreast of the times 
in developing new methods of manufacturing, and 
new systems have been developed and put into exe- 
cution. 


To Produce Best 
in Footwear 


We have had our ear to the ground listening in- 
tently in order that we might not lose an opportunity 
of trying out any of the methods known or unknown 
to this section so that our industry would have the 
benefit of every idea that could be found to enable us 
to produce the best in footwear. 

That appeared to be the problem and we appeared 
to be satisfied with the results obtained when we had 
succeeded in manufacturing the shoes that would 
pass final inspection and send them to the packing 
department to be placed in a wooden package and the 
cover nailed down so tightly that the contents 
would be pilfer proof. 

In order to have the finished product what it should 
be we have left no stone unturned that might assist 
us in finding something better in the way of material 
and in the proper use of man power. By this manner 
we have developed in New England an army of skilled 
shoe workers who have become expert in the manufac- 
ture of vartous styles of shoes, so much that all sec- 
tions of the country have found it to their advantage 
to send or come here for the purpose of securing the 
shoe workers who have the reputation for skill and 
capacity, and they have succeeded in placing many 
hundreds of our best class of workmen in the respon- 
sible positions throughout their manufacturing es- 
tablishments. 


Developing the 
Organization 

The New England method of production served its 
purpose very well during the period from 1870 to 
1890. During that 20 years we were, and are still, 
developing our organizations so that it would be pos- 
sible for us to manufacture the type of shoe that we 


had decided on, and again when I say that we had 
nailed the cover down on the box we considered our 
problem had been solved, and our obligations as shoe 
manufacturers had ceased, and it is for that reason 
I wish to speak to you today from the standpoint of 
percentage. 


The Final Duty Is 
Merchandising 


To my mind the New England shoe manufacturer 
has not completed his task when he has purchased 
the material and manufactured the shoes. His task 
is not finished until the shoes have reached his cus- 
tomer or the consumer’s feet. Only then has the 
proper percentage of effort that is necessary to com- 
plete the task to which he obligated himself when he 
starts in the manufacturing business. 

As I have stated, this method was good from 1870 
to 1890, and filled the bill, but from 1890 to the pres- 
ent time—some 30 years—we have been neglecting 
what is, to my mind, the most important obligation. 
We have considered that the manufacturing of shoes 
up to the time of nailing the cover on the box was 
100 per cent of our task, but in my opinion the prob- 
lem of distributing, of advertising, in fact of mer- 
chandising, is at least 50 per cent of shoe manufactur- 
ing, and I want to say to you men that the shoe men 
of the West long ago learned the lesson of percentage, 
and they know full well, having first of all been mer- 
chants and later manufacturers, that at least 75 per 
cent of the problem in their opinion is one of proper 
distribution of the so-called finished product, and from 
25 to 40 per cent was all that was necessary to spend 
in the production of footwear after they had decided 
on a proper selling campaign. 


Comparison of 
Advertising Effort 


As you go through the manufacturing centres west 
of the Hudson River you find men in charge of the 
advertising departments of factories to be men who 
command large salaries, and not only command them 
but earn them. It is not an unusual thing to find a 
highly paid man in the advertising end of a Western 
factory and at the same time to find that he is one 
of the factors in the development of the industry. 

If you will visit the factories in the East you will 
find that you can count on your finger tips the men 
in charge of the publicity and who command salaries 
adequate for the position. Why is it that we sit idly 
by and allow our good Western friends to come East 

(Continued on page 137) 
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No. 831, 25c. 


ERE is one of the prime 
H shoe favorites among well- 
dressed men this Sum- 
mer. Dark Tan Russia Oxford, 
plain vamp and toe, without 


box, low English type of last. 


Drop in and slip on a pair your 
size; compare it with any other 
style-leader you have seen this 
season. 


If you don’t agree that it is the 
classiest thing you’ve seen we 
will be greatly surprised. 


And then there is the Copley— 
the Belmont—the State Street 
and a dozen others, each leaders 
in their own class. 

And all designed for men who 
are shoe particular. 

Just glance over these few num- 
bers and you will have some idea 
of Blank’s values and Blank’s 
prices. 

Low English Oxford—F lat last—heavy 
sole. $6.00 
Tan Russia Oxford—Wing Tip—Per- 
forated Vamp. $6.00 
Cherry Red Oxford—English Last— 
Plain Toe. $6.50 


Rubber Sole and Outing Shoes. 
$5.50-$7.00 


Insert Your Store Name Here 


Get Busy on Your 
Holiday Advertising 
Campaign Now! 
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No. 832, 25c. 


Sport and “Sporty” 
Shoe Styles 
at Blank’s 


Yt will find us always, to 


the fore in the new and 
snappy shoe styles. 


For every-day wear and for all kinds 
of sports Blank’s shoes are made to 
aoe that proper “Stance”’ which in 
usiness as in sport “beats Bogey.” 


Men’s Tan Oxfords—English and 
wide toe lasts 
$5.00-$8.00 


Complete line of Outing Shoes in 
approved patterns. 
- $4.00-$9.00 














Summer 
Footwear 





No. 833, 25c. 


Men’s Oxfords 
Tan Calf, White Buck 
and White Fabric 


$5.00 to $9.00 


HE real pleasure in wear- 
I ing Blank’s Shoes—aside 
from their unusual com- 
fort—comes from knowing that 
you have the last word in high- 
quality footwear. Tans and 
Whites are the Summer favor- 
ites. You will see them here in 
the newest line-ups, any one of 
which is correct according to 
your choice. 


BLANK’S 











The Recorder Weekly Cut Service 


HY not a weekly cut service in your store. It saves you the bother 
W of ordering and selecting cuts each week and really amounts to an 
insurance on good advertising display. 

In a nutshell, this service means just this: You send us an order for so 
many cuts each week. State what proportion of men’s, women’s and chil- 
dren’s styles you want. Send us a check for the total number of cuts 
needed for one, two or three months, and we will send them out regularly 
each Monday, wish no charge for our service or for mailing. 


Try this for a month or two! 
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Order Your Shoe Cuts Early 
and Guard Against Any Con- 
gestion in the Mails 
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No. 834, 25c. 


Bright Summerish’ 
Styles in Pumps 
and Oxfords 


AINTY shoe finery that 
D is a delight to all feminine 

hearts—from the neat lit- 
tle styles for young misses of 
school age to the handsome 
creations for older folks. 


For Young Ladies’ 
Shoes for Dress-up 
and Out o’ Doors 


White eee of kid, nubuck and 
fabric, with eautifully curved heels 
of the very newest pattern. 


$4.00 to $6.00 


Oxfords for Sport and Beach wear of 
tan leather and in white—with 
leather and with fibre soles. 


$3.25 to $5.00 


Women’s Smart 
Styles 


Oxfords and Pumps in the new 
shades of tan and gray kid in white 
plain black and in patent leather— 
curved and straight heels—narrow 
and medium toes. 


$4.75 to $8.50 


Some very unusual values in White 


Footwear at 
$3.85 











INNINOIMNMNNMNMoMmoo 
OOOO eee ae oe) 


SMM MM SST E22) A 


ee ee el 
OOOO OOOO ie 3c 


OCI I OOOO Ie ee 


eS 
ICICI IC 


SUM ZINA L Te) l Mes el 1 


country’s one hundred and forty-third birth- 
day—a real dress-up occasion. 
Show by your costume that this is for you a day of 


unusual festivity. 


Do your bit. Dress up for the holiday and let us help you in 
the selection of just the right footwear. Pumps, Oxfords and 
High Shoes that you will be justly proud to wear. 


White Pumps 
Kid, Buck, Fabric 
$4.00 to $8.50 
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No. 835, 25c. 


Dress Up for the Nation’s Birthday 
M cou this Independence Day of 1918—your 
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Special Holiday Value 
Stylish and Comfortable 


Handsome street Pump of dark 
tan calf, imitation wing tip and 
perforated vamp, medium heel 
and toe. 


Price $4.85 


This is a most unusual offering, 
and one that you should be 
quick to take advantage of. 


Tan, Grey, White, Black 
$4.50 to $8.00 


’Twill be well to buy as soon as possible, to avoid the usual holiday 
crowds. Insert Your Store Name Here 
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JOHNSON 






BROS 


Fall tiles | 
none Piyade Be Be Tee See Se tals 





STYLES THAT SELL 
SHOES THAT WEAR 


The reliable 
‘‘Bread and Butter Line’’ 


STYLE NO. 351 
Mahogany tan, imitation tip, 109 last 














STYLE NO. 347 
STYLE NO. 101 LAST NO. 109 Black Kid Lace Boot, with High 
LAST NO. 109 Mahogany Vamp, Chamois Leather Louis Heel, on Our New 110 Last 
A Gun Metal, Cloth Top Boot, Top. A Brand New Style that’s 
Perforated as shown a Beauty. 


JOHNSON BROS. SHOE MFG. CO. 
HALLOWELL, MAINE 











y 











le Mark Reg. U. S. Pat. 


You know what 
you get when 
you order NeOolin 
Soles. You snow 
you get flexible, 
waterproof soles 
which prolong the 
wear of shoes and 
so add to the num- 
ber of your per- 
manently satisfied 
customers. 





eolin Soles 





yo are perfectly 
sure of Wing- 


foot Heels also. 
You know they 
have the resilience 


which makes them 


superior 1n cush- 
ioning quality, 
and the firmness 
which makes them 
outlast all other 
heels. 


The Goodyear Tire & Rubber Co. 
Akron, Ohio 
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100—High Grade Flexible Mc- 
Kay, Brown Kid.......... $3.25 


1660—Same in Patent Chrome 
$2.50 





1609—Same in Gray Kid. . . $3.60 
1644—Russia Calf, F pees Fox- 
ing. . . $3.25 


Sizes on all styles, 2% to 8. 
Widths A to D 











Smart ‘Sn 


UES EXTRAORDINARY 


Ready Now 


These splendid low-cut val- 
ues are here now, but we 
advise early ordering, for 
we don’t expect them to 
last longer than two weeks. 


Before you buy your 


Fall Boots 


call and see how well we 
have planned—or write for 
our advance Fall Boot 
Folder if you can’t call. 
Preparedness is the spirit 
of the times, and to buy 
now is to profit later 


ROGERS BROS. SHOE CO. 


H9 Lincoln Street. —— DBoston, Mass. 
135 Bush St. San Francisco. 


bvelhios 








1802—Dark Tan Welt, Low Heel. 
$3.60 


907—Same in High Heel. . . .$3.60 


1590—Chrome Patent Oxford, 
Hand Turned, Full Louis Covered 
ye) ar $3.60 


Terms 2 per cent 10 Days, Net 
30. All goods F.O.B. Boston 




















FOR LITTLE TOTS 











A THOROUGHLY WELL 
BUILT SALEABLE LINE 
IN STOCK NOW 


Here is a line of turn shoes for the juvenile trade 
that will measure up to your ideas of what such a 
line should be. It is strictly a line with no apol- 
ogies. The styles shown are representative of the 
line as a whole, but you would do well to write for 
our catalogue today and see reproductions of the 
many additional numbers. 


Stock No. 5 e Stock No. 137 e 


FAIRY 5—Infants’ Patent Leather Button. Dull 
Kid Top, No Heel, Turn. D. 1to5.............. 


FAIRY 105—Children’s Button. Wedge Heel. C 


ee 2 SR AN an eee 1.30 
FAIRY 205—Children’s Button. Extension Wheel 
Edge, Spring Heel. CtoD. 84toll............ 75 


37—Infants’ Button White Buck Top, no heel...... $1.25 


137—Children’s cone Desrves Sum Res Wedge ae 
CtoD. 3to8 $1. 


237—Children’s Button White Buck pom Extreme Wheel 
Edge, Spring Heel. Cto D. 8% to $2.00 


tone 4 86 €6 6@ . 84” Beenes 
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GRIEB SHOE MANUFACTURING CO. 


531 MARKET STREET - 


- PHILADELPHIA, PA. 


FACTORY, PALMYRA, PA. 
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Fotel la Salle 


Chicagos Finest Hotel 


All Roads Lead to Chicago 


HNotel le Salle 


A central point from which all 
Chicago’s activities radiate 
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N the heart of Chicago, “the great national ter- 
minal,” stands Hotel La Salle—justly representa- 
tive of its progress and adequate to its demands. 


(2keceg cme 


Here, every day, you may meet men and women promi- 
nent in world-affairs who appreciate the extra refine- 
ments of service. 


sa 


RATES 

One person Per day Single room with double 

Room with detached bath bed $4, $4.50 and $5 
7 $2, $2.50 and $3 Two Connecting Rooms with 
Room =, ee a as Bath 
, $3.50, $4 and $5 

Two persons Per day Eat awl 

Room with detached bath Four amma 


$3, $3.50 and $4 ‘ 2 
Room with private bath— 1026 rooms—834 with private 
Double room $5 to $8 bath 


Ernest J. Stevens, Vice-Pres. and Mgr. 


The only hotel in Chicago maintaining floor clerks and individual 
service on every floor 


at 
Madison 
Street 


Chicago 
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Gilden Shoes 


Ready to Ship fi 





THE GREATEST 
: MARKET IN 














_For ‘or the Babies’ 


Patent Leather, 22 Styles i 
White Wyclo Cloth 
Top ~ 
339— Sizes 1 to 5. 
Pair... 
\N 353—Same with Gray 
\ Cloth Top. 





Havana Brown Kid 
Champagne Kid Top 


Send for our catalog on soft 
Also Booking orders for Fall 


4 


READY TO SHIP | 


INBA 
“asithy Fat’ 


CHICAGO 











BLACK AND TAN ELK 


First Quality Over Weight Soles 
TAN BLACK 


R 1626— 5 to 8..$1.00 R 1630—5 to 8..$1.00 
R 1627— 8% to ll.. 1.10 R 1631— 8% to ll.. 1.10 
R 1628—11% to 2.. 1.25 R 1632—11% to 2.. 1.25 


SAME IN PLAY OXFORDS 


SINBAC 


211-13-15 W. Monroe St. 








Chicago 














344— Sizes 
Per Pair, $0.75 


Terms 2-10, net 30 





Ss 


















DISTRIBUTING nine 
TH . oN hala 

























First Step 


in Stock 


Roman Sandal, All 
Patent Leather, Silk 
ws urn_ Soles, 
Footform Last 
335—Sizes 1 to 5. Per 
Pal ..... . 80.90 


| All Viei_ Kid, 
Mock Heel 
Full Quarter 






Milo Buttons, Flexi- eee Fama a warn 
a = e pe! 7 Leather Soles, 350° Biss lto5 
338—Sizes Ss. > x 5 

B o Pe en Per Pair $0.95 






1-5 


soles and First Walks. 
Delivery—Get under cover 





—- 


OUR TRADE MARKS 
are found on each shoe—your 
assurance of good, solid footwear 
for your customers. 

We specialize in ase for BOYS 
GIRLS and BABIES. 


Jue 





Mes S Yrewer Co. 


312-318 W. Monroe St. CHICAGO 




















































































" p heee years on the market have proved be- 
yond refutation the worth and quality of 


NeOdlin Soles. 


Millions of pairs of Nedlin-soled shoes are on the feet 
of the nation today, and people in steadily increasing 
numbers are buying them. 


Shoe merchants or manufacturers who disregard the 
needs and vast purchasing power of this important group of 
consumers are overlooking some very profitable business. 


The Goodyear Tire & Rubber Company, Akron, Ohio 


Neolin 


Trade Mark Reg. U. S. Pat. Off. 
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THE ‘MARSHALL’ SAMPLE TRAY 


THE LINE WITH A RECORD FOR RESULTS 
“Right Dress” 








ae ‘d 









0879—Dress Boot. Pat- 
ent Calf Button, Kersey 
top, Plain toe on the 
“Suits Me” last. 



















C:S‘*MARSHALL:> COMPANY 
BROCKTON , MASS. 


FIXTURES 


shoes properly 


HEY are serviceable, orna- 
mental and moderately 
priced. Leading retail shoe 
merchants are satisfied 
users of Crystal fix- 
tures. 


















1 


CRYSTAL 


display your 


S attention getters they 

can’t be beaten. They 
add a touch of refine- 
ment to your 
window trim 














COMPLETE CATALOGUE NO. 400 MA..LED ON REQUEST 


CRYSTAL FIXTURE CO., 357 Monadnock BIk.. CHICAGO 
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“FENWAY” 
SOME SHOE 
IN STOCK 





Choice of Black, and Mahogany 
Russia Calf : 


Stock No. 554 Blk. $4.2 

Medium Wide English we Gun Metal Cait 
Bal. Mat Calf Top. , C and D,6 to 1l 
Stock No. 590 Russ. $4.60 
A Snappy Model of No. 27 ‘“‘KoKo” Calf 


Plenty of Ball Room. AA, 6 to 11, A, 6 toll 
B, 6to1l,C,D,5toll. E,5 toll 


Substantially Made Throughout 
Nuff Sed 


FISKE SHOE & LEATHER CO. 
BOSTON CHICAGO 


We are always on the job. See us 
when you journey east in July. 


. 
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BILLIKEN 


The Scientific Shoe 


HE Billiken is the most scien- 
- tifically made shoe that has ever 

been designed. If you will ex- 
plain to the parent the many superior 
points of construction in Billikens, 
their absolute nature shape, their su- 
periority of materials, and in the 
children’s sizes, the entire absence of 
nails or tacks, you will enthuse your 
customers as you could with no other 


line. 








BILLIKEN, the one shoe the 


child out-grows. 


**Greater Durability, More 
Flexibility.” 


Buy BILLIKEN— 
The Scientific Shoe for Kiddies 


Write for Billiken Booklet 


M-Elroy-Sloan 


Shoe Company 


1517 Washington Ave. St. Louis 














The Stamp on the 
Toe 


The Trade Mark 


Gor don 


HOSIERY 


stamped on the toe of a stocking, 
is an identification mark that 
characterizes it as hosiery of known 


value. 


The name is productive of the 
purchaser’s confidence and gives 
to the consumers the assurance 


of security in their purchase. 


Quick sales, satisfied customers, 


and clean stocks are the result. 


ebrown Durrell (8 


New York 


Boston Chicago 


























Lace shoes fitted with old-fashioned, regular 
eyelets are nicer looking, neater and more at- 
tractive than when blind eyelets are used. 


They look much better after they have been worn a 
while; the eyelet holes are not then frayed out, as is the 
case when the blind eyelets are used. Some will say that 
the regular eyelets are not so flexible over the instep as the 
blind eyelets, but this is a state of mind and not a fact. 


If you will insist upon the regular Diamonp 
Branp Fast Cotor EYE tet, which is the best eye- 
let in the world—always holds its color, and will out- 
wear the shoe—you will then have something that 


will be satisfactory in every way. 
Many a nice shoe has been discarded because a 


brassy eyelet has appeared, the enamel having worn 
off. With the DiamMonp Branp Fast Cotor EYELET 


this cannot occur. 


United Fast Color Eyelet Co. 


Boston, Mass. 
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CONWAY LEATHER CO. | 3 


157 SOUTH STREET 


BOSTON 


THE FIRM OF LEVISEUR & CONWAY HAVING BEEN DISSOLVED BY THE DEATH OF LOUIS 
LEVISEUR, THE UNDERSIGNED ANNOUNCE THAT THEY HAVE FORMED A NEW FIRM 


: CONWAY LEATHER CO. 
: WHICH WILL CONTINUE THE BUSINESS AT THE OLD ADDRESS : 


TO BE KNOWN AS THE 


June 15, 1918 


MASSACHUSETTS 


CHARLES H. CONWAY 
ALBERT R. MOULTON 
ALFRED W. HAROTH 





. 
- 
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MALLE 


WE DO NOT SOLICIT 


accounts for attorneys against debtors in 
bankruptcy, nor seek claims for the 
purpose of aiding an attorney in filing a 
petition in bankruptcy. 


Ei iiiii 


All of our efforts are constructive and 
mutually beneficial to buyer and seller. 





THE CREDIT CLEARING HOUSE 
“Builder of Better Credits” 


Offices in ali important cities 
Executive Offices: 440 Fourth Ave., New York, N. Y. 


TOCUCUOUOROUGEOLOOOCOUGOGEGUGEEEOOGEUEOOROOGLOUGLOLOOOEOOOROEGOUOGOROOGEOQOLOLOUGEOOOOQEREGOGEQONONNRRNONRERAT 


m 


It’s a Great Feeling 


to know that you are amply protected from fire, 
by the resources of a large and growing company, 
which conducts its business so successfully it can 
save you 25% on your insurance cost. Investigate! 


Fitchburg Mutual Fire 
Ins. Co. 


FITCHBURG, MASS. 


The city of 141 diversified industries, 
99% of which are locally owned 


PITTI iii ih 























and it is kept when obtained. 





People repeatedly stop here 
for the reason that the com- 
forts and conveniences ob- 
tained make it pleasant and 
profitable to give it preference. 


Opposite South 
Terminal Station. 


DAVID REED, MGR 
Here public favor is courted 


BOSTON, __ 











MASS. 


Standard 
fine felt « 
— 


pr Samp les 
_ an SaNEEd upon 


request. Ask 
> od al OF- ba- 110) 


fanda rd Felt onpan 


West Alhambra California 
New York, Chicago. San Francisco 
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a Min al 


WHATEVER YOUR SHOE REPAIRING 
REQUIREMENTS MAY BE 


WE HAVE THE MACHINE 











The illustrations above show but a few of the big range of ma- 
chines which we supply for shoe repairing. 


They are all illustrated and described in a very handsome cata- 
logue which we are glad to mail free to anybody who writes for it. 


They cover every requirement from a simple cleaning shaft up 
to the most elaborate and complete outfit. 


We help our customers make a success of their business. Our 
machines always carry with them a service that is considered 
by many of our customers among their most valuable assets. 


We have customers everywhere, and we are not ashamed to 
have you ask any of them about us or our machines. 


Write us today for a catalog. 








UNITED SHOE REPAIRING MACHINE CO. 


4 ALBANY STREET, BOSTON, MASS. 
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Are Your Customers a Frayed Ends? 


Do They Enjoy Twisting and Pushing a Piece of Fuzzy 
String Through Small Eyelets? 


You can easily gain their good will and future orders by selling them 
the best shoe lace made. 


“HUBTIP” “NO METAL TIP’’ 


“WOVEN TIP’’ 


EVERY PAIR PACKED IN AN ATTRACTIVE SINGLE PAIR CARTON. 72 CARTONS 
IN A HANDSOME COLORED CABINET WITH COUNTER DISPLAY EASEL. 


cz 


Bi ww no me 
1 diways a pe 
Mad of ttt cc ior braid, w wear twice 


““HUBTIPS’’ Always Look New, ios F: ast Color 
GUARANTEED TO 
NEVER PULL OFF NEVER FRAY OUT 


Made in 27, 30, 36, 40, 45, 54, 63, 72 inch lengths. Put up also in cabinets of assorted lengths. 
Colors, Black or Russet. Send us your order now for trial cabinet. 


“tal in the _ of “HUBTIP” 
yANCTIL HIACK 


Shoe Laces, consequen 
Never Ship 


as long as ordir 


Frank W. Whitcher Co.*=ss Boston, Mass., and Chicago, Ill. 














It’s 


SHOE LACES 


NEVER WEAR TINNY 








Don’t let yourself get caught in the mire of 
—bad business. 
The deeper you get into it the more you 


ECONOMY FOR THE SHOE STORE 


is found in buying the strongest, most lasting, 





fitting stool ever made. 

Will outlast 5 to 10 ordinary stools. Therefore 

this is the cheapest fitting stool you can buy. 
PRICE, $3.25 

any finish to match your fixtures. 

Will last a lifetime. 

We make a specialty of shoe store furniture. 

Send for new catalog. 


MANUFACTURING COMPANY 
1047 Kenner Street 
Cincinnati, Ohio 








will come to realize that you need expert help 
and advice to get you out. 

Send this ad attached to your letterhead at 
once to the Merchants Business Building Shoe 
Service and get full information and sugges- 
tions on how to increase the present business 
of your store. 

We can send this free information to only 
one merchant in each town, so hurry your 
request to us. 


Can You Use Mats? 


Merchants Bulls Service 
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Representing ~ 
Stock Nos. 


and 280 





3. 
283—Black Kid ( Oxford, Plain Toe, Leather Louis Heel. C to D 3.50 Toe. i OPE EEE FS ey 









Re poseuting 


Stock Nos 
281, 279, 274, “283 
298, 299 





Representing 
Stock Nos. 
248, 247, 246, 245 
286, 287 






OXFORDS AND PLAIN: PUMPS IN-STOCK 


Stock 
No. : Price oy 
280—Dawn Gray Kid Oxford, Plain Toe, Covered Louis Heel. 146— White Canvas Sport Oxford, White Kid Trim. C to E. ou 50 
SOR R A 2 ROP ORE ie 8 RR EE a 147—Same with Gray Kid Trim. CtoE................... 1.50 
aa Leather Oxford, Plain Toe, Leather Louis Heel. 148—Same with Brown Kid Trim. CtoE.................. 1.50 
POOLE ELE OO LO OE OCR: ; 328 a Calf Plain Pump, High Leather Louis Heel, 


Se SO rt ena e: 3.50 
246—Patent coaches Piain Pump, High Leather Louis Heel, 





298—Black Kid Oxford, Plain Toe, Leather Louis Heel, Turn. 248—White Plain Pump, Covered Louis Heel. B to D 2. [00 
I OP FEE rE ee ee 2.75 286—Dull Kid Plain Pump, Leather Louis Heel, Turn. Bto D 2.60 
209—Havana Brown Kid Oxford, Plain Toe, Leather Louis 287— oven — Kid” Plain Pump, Leather Louis Heel, 
FEC ae 2.75 Tur NNN asa ssisicw 051i bd ohE aid ide Rik ouch a cesaceione ill 2. 
295—White conven Oxford, Plain Toe, Covered Louis Heel, 610—White Canvas Plain Pump, Covered Heel, Turn. C to D 1.75 
pM ROR Ere A PRR 2.15 142—White Canvas M Jane, White Sole and Heel. C to E 1.50 
—— Canvas Oxford, Plain Toe, Covered Military Heel, 120—Patent Mary Jane, White Sole and Heel. CtoE........ 1.85 
urn. SP 0 o'ns0ndecensdpngendeecscessadusaGaue 2.15 


Boots in Brown, Gray, Black and White 
High and Low Heels 


Send for Illustrated Circular and Price: List 


THE BOARDMAN SHOE CO. ““sctnd™ 


























These numbers will help you bridge the between- 
season gap. Why lose sales just because your 
stocks are broken up? Our in-stock department 
can help you. Buy the sizes you are now short of. 
Hundreds of successful merchants rely on 








DON’T LOSE SALES 


HOES 


of POSNER 


No. 644 
For Children, Growing Girls, Misses and 





Young Ladies 
56—No —'"s “=. 5 es OTe r $1.20 WHITE CA ee 
60—Soring Heel. 834 to Boos ARE-MADE TO UPHOLD YOUR 22—Sprine Heel. 3. to 820025205138 
62—Drop Heel. 1144 to 2....... 2.25 204—Spring Heel. 344 —< 3S 1.50 
Same prices in Gun Metal, Tan and Vici. REPUT ATION AND OURS. YOU An: cena 
1e0—No Heat Te CANVAS WILL FIND SATISFIED CUS- 2642—NoHed, 1 t06......$1 
162—Socing Heel. 3, to 8. ‘2 = TOMERS AND A GROWING 2##—Lsco Spring Heel. 3108 
106—Drop Heel. 11% to 2........- 1.85 BUSINESS IN THEM. diet ad oe an 


644—Spring Heel. i ae 1.75 


DR. A. POSNER SHOES, INC. 


140-142 W. BROADWAY - - - - - - - NEW YORK CITY 


FACTORY, 141. 151 " ROEBLING sT., BROOKLYN, N. Y. 
ADDRESS ALL COMMUNICATIONS TO NEW. YORK 
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“The Value of Shoes Lies in © 
The Leather That Is in Them” 


GALLUN'S QUALITY 
LEATHERS 


for a good many years have stood for the best that 
human hands could produce. Deviating not one 
inch from highest quality standards, Gallun’s leath- 
ers, year after year, have deserved the confidence of 
the merchants and manufacturers who look behind 
the shoes into the quality of the leather that goes 
into them. 





These men know that Gallun’s leathers are uniform, 
that the hides are the best that the different markets 
of the world can deliver and that their tannage has 
for its basis—experience—the greatest of all assets. 


Two of Gallun’s best-known leathers are 


VIKING CALF 


AND 


AZTEC CALF 


The first, a specialized leather, for Fall and Winter 
shoes; the second a leather for Summer wear. 











A. F. GALLUN & SONS 


MILWAUKEE WISCONSIN 


H. A. ELY, Manager 11 East St., Boston, Mass. 














——— = — = as 


eee ae ae ee ee ee ee oe oe oe oe oe oe el oe oe Se oe oe See ee me oe ae ame ree 


= | i ee 
IOI ec Cc . oe oe ae he ae ae he a me IC IC Ic C 
ae ate ate ae ae ae ae ae ae es scr ir ICICI 3c IC Ic 


os oe aes 


a a ae ae ae ee aie ae ae ae ate ai aie aie nie 


GAS AG AG Att IMINO ee ic 

















—— ee a a a a es III III ORCC CC CnC een nn ee 
Se a a a a a a on a ae sh ae ae ae a a a aie aie ates 





ic x 
a ee a a a a a a a i a a oo a a a a a a a a at a se ae a a oe at a ae ne ae ah a sh st ste st se ae st at w 


























June 22, 1918 





j= AV ALAASHLAGUUDALUUEALLLUOLLLEALULDOAAAL ; 





MARKET FIRM 
AND STOCKS NOT HEAVY 


Shoe Manufacturers Waiting 
To Size Up Situation 


The market could hardly be 
called in a settled condition last 
week. It is further stirred up this. 
The edict of the War Industries 
Board has brought the manufac- 
turers to a stand-still, at least as 
regards buying. What with plan- 
ning reconstruction of samples, 
and meeting the visiting buyers, 
who can’t buy until they know 
what they can secure, and what 
they can sell if they get them, the 
shoe manufacturers have little time 
to spend in the leather market, and 
a disinclination to buy any more 
leather than is needed for actual 
cutting. Meanwhile they see 
stocks diminishing, and prices tak- 
ing on additional strength. 

Yet considerable amounts of 
leather are moving, and more would 
move, were the transportation dif- 
ficulties overcome. Quite a good 
proportion of receipts are coming 
over the road, especially from 
nearby tannery points, and a large 
amount of stock for the factories is 
going in motor cars. The tanners 
in many lines are sold ahead, and 
are indifferent sellers, except at 
advances from recent prices. 


SOLE LEATHER 
GOING VERY WELL 


At Full Prices with 
a Tendency Toward Advances 


Such is especially the case with 
heavy sole leather, orders on hand 
being sufficient to absorb the 
entire output of many tanneries in 
these weights, for six or eight 
months ahead. Prices naturally 
are very firm in all weights, for the 
demand is increasing for the lighter 
weights, and for all qualities except 
the very cheapest offal. Heavy 
hemlock, up to Government stand- 
ard is quoted 52c, but is practically 





unpurchasable for spot delivery. 
No. 2 dry hide brings 48 to 50c, 
and No. 3, 45c. Union sole is in 
only fair request, sole cutters not 
purchasing heavily, and manu- 
facturers delaying large transac- 
tions. Heavy steer backs quoted 
74 to 76c, and light and medium 
packer cow backs 70c for No. 1. 
Oak bends suitable for army shoes 
bring 90c, but good quality heavy 
bends from country leather ob- 
tainable around 75 to 77c. Heavy 
packer backs quoted 74 to 75c for 
No. 1, 71c for No. 2. 

Only certain kinds of offal are 
selling well. Some very heavy 
sales of Union shoulders are re- 
ported to have been made since 
the first of the month. The price 
is now firmly fixed at 45c for heavy, 
48 to 50c for light. Hemlock 
shoulders range 27 to 35c. Bellies 
are quoted at 16, 15 and 13c for 
hemlock; 38, 34 and 30 for oak. ~ 


UPPER LEATHER 
SALES HELD BACK 


Till Shoe Manufacturers 
Get New Bearings 


The upper leather market is very 
firm, with an upward tendency, 
although trade is materially af- 
fected by the indecision of manu- 
facturers regarding Spring lines. 
However, with plenty of orders on 
hand for-Fall goods, those manu- 
facturers. who have not bought 
or contracted for leather will find 
themselves confronted with. very 
firm prices, and quite likely with 
advanced figures. Colored calf is 
almost completely out of the mar- 
ket, fine qualities selling around 
70c. Black calf for Navy shoes, 
sold ahead. Some large sales of 
gun metal calf sold at full prices 
the past few weeks, and prices ad- 
vanced on present small stocks, 
and on future delivery business. 
Side leathers strong on finer grades, 
and some scarcity shown. Colored 
sides active, with some choice 
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The i Market 
Weekly 


Review of Leather 
Supplies and Prices 
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grades selling as high as 60c but 
general run around 47, 45, 42c. 
Wax splits in moderate call. 
Chrome splits in somewhat un- 
settled state, because of change in 
moccasin orders from the govern- 
ment. Flexibles selling fairly. The 
new order has put the lid on sales 
of colored patent-leather, but good 
grades of black going well at 50 to 
54c a foot. Glazed kid still in 
heavy demand, with special colors 
selling at 90c to $1.00 a foot, 
Black kid selling well, with a 
growing scarcity of 30 to 40c 
grades. Sheep leathers scarce, and 
each lot arriving from the tanneries 
quoted at an advance over previous 
shipment. 


THE HIDE DEMAND 
ONLY MODERATE 


Buyers and Sellers 
at Variance As to Values 


The Boston hide market is far 
from active. New England and 
Canadian hides now arriving are 
of May or June take-off, and are 
held at 18 to 20c, which is some- 
what higher than tanners are will- 
ing to pay. Ohio buffs are held at 
22c for present salting, and ex- 
tremes 23c with earlier take-off 19 
and 2lc. Nearer southerns held 
at 19 to 20c flat, with tanners’ 
offers of 18 to 18%c refused. 
Middle and far southern hides 
offered 17 to 19c flat. 


CHICAGO MARKET 
WELL SOLD UP 


And All Quotations 
at Maximum Figures 


The Chicago packer hide market 
is far from active, but all quota- 
tions are at maximum set by the 
War Trade Board. Packers claim 
to be sold ahead, and are indifferent 
to offers at any concessions from 
quoted figures. Native steers are 
quoted 33c for heavy, 32c for light, 

(Continued on page 131) 














Quick Sales Mean 
Increased Profits 


You don’t have to persuade the customer to try 
‘Buster Brown Shoes’’—you simply call attention 
to the fact that they are the genuine article made 
on the Brown Shaping Lasts. 


Buster Brown SHOES 


For Boys—For Girls 








are so easy to fit—so comfortable on the foot— 
so satisfactory in appearance—that the average 
retail salesman can wait on two customers in the 
time it used to take to wait on one. 


Wows Vass Gouna, 


Manufacturers St. Louis, U. S. A. 


(Description of Shoe Illustrated) 


F121—Girls’ Gun Metal 8-inch Lace, 
Single Sole, Medium Heel, Welt, Foot- 
shaping 16 Last. A, B, C and D 
Widths. Sizes 24% to6 

Same in 7 1-4 inch Lace. B,C and D 
Widths. Sizes 1114 to 2 

Same in 6 3-4 inch Lace, Spring Heel. 
C, D and E Widths. Sizes 83 to 11. .$2.75 
F1l1—Misses’ Same in Mahogany 
Russia 7 1-4 inch Lace, Medium Heel. 
B, C, D Widths. Sizes}1114%to 2.$3.60 
Same in 6 3-4 inch Lace, Spring Heel. 
C and D Widths. Sizes 8% to 11. .$3.10 
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News in Sin Markets 


and Merchandising, 
ments m America’s Shoe Centers 
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New York City 


RETAIL TRADE 
SEASONABLY ACTIVE 


And Merchants Already 
Preparing for Fall 


The retail trade is active. The 
call is for Summer goods, low cut 
styles including brown, gray and 
black oxfords, and for outmg foot- 
wear of all sorts. The call for 
white shoes in both women’s and 
men’s lines is showing increased 
activity.. In women’s lines, white 
canvas and white kid and buck 
oxfords are selling freely. The 
sale of pumps, while good in the 
white lines, is not quite equal to 
that of the oxford styles. This is 
probably due to the fact that while 
in the oxford patterns both high 
and low heels are shown, in. the 
pumps the majority are of the 
high heel design. Outside of the 
white goods, the retail trade is 
experiencing a good degree of 
activity. In order to be well pre- 
pared for the opening of the Fall sea- 
son, many retail people are accept- 
ing "Fall lines as soon as they can be 
shipped. What applies to the re- 
ceipt of Fall goods, applies also to 
the buying of them. A great many 
advance Fall orders have been 
placed by the retail trade. The 
wisdom of this has been justified in 
the notices sent by many manu- 
facturers that they can accept no 
further orders for Fall delivery. 


FALL TRADE 
OVERLAPS SUMMER CALL 


Merchants Buying and 
Receiving Shipments Ahead 


One of the people of a specialty 
wholesale house in discussing pres- 
ent conditions said that immediate 
business is very active, white in 
particular being in big demand. 
These white shoes are wanted in 
kid, nubuck, and fabrics and in 


both oxfords and pumps, with the 
oxfords, however, predominating. 
This stock is now being depleted 
somewhat and there is no expecta- 
tion of receiving any further con- 
siderable quantity. In other lines 
gray and brown kid oxfords are 
moving very freely. The Fall bus- 
iness is very heavy and the situa- 
tion is a very difficult one regarding 
delivery. No manufacturer is at 
all sure that he will be able to fill 
his orders 100 per cent due to pos- 
sible restrictions in supplies. This 
is due to the probable requirements 
of the government, such as linings, 
findings and the like. The trade 
is buying very extensively in brown 
and black kid and in Russia calf 
and some grays are also being called 
for in the Fall orders. Fall stocks 
are beginning to come to the 
jobbing houses and as their cus- 
tomers are quite willing to accept 
goods as soon as they can get them, 
many Fall shipments have already 


been made. 


Oxfords in Dark Tan 
Among the Goods Demanded 


Although this is a between sea- 
son’s period the Diamond Shoe 
Co. is having very fair immediate 
business. At present the trade is 
particularly interested in dark tan 
oxfords. The traveling men have 
finished their advance Fall business 
and the volume of orders on hand 
is large. 


Stitchdowns and Play Shoes 
Being Shipped for 
September Trade 

The salesmen for one of the 
wholesale houses of this city spe- 
cializing in stitchdowns, overgaiters 
and similar lines have now com- 
pleted their general Fall trips and 
are engaged chiefly in the cleaning 
up of territory near their head- 
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quarters and taking the later 
orders. The business already signed 
shows a great number of play 
shoes, overgaiters, and leggings 
and already some merchandise 
with which to take care of this 
business is beginning to come in 
from the factory, and in instances 
where it is practicable they are 
already being shipped to cus- 
tomers. The volume of the Fall 
business is very satisfactory and 
the grades of the goods wanted are 
for the most part the better ones. 


WHITE LINES 
IN CHILDREN’S LINES 


Show a Good Demand 
at Government Height Limits 


Dr. A. Posner Shoes, Inc. re- 
ports that even with an increased 
output the demand for their mer- 
chandise is causing congestion in 
the plant. The traveling men of 
the house, although only on the 
road for two weeks, have made a 
remarkable showing in point of 
sales. One of the features of the 
Fall business is the great number of 


. white shoes mostly in buck stocks, 


represented in the orders. While 
most of them are lace styles, there 
are some buttons being called for. 
The factory is confining itself to 
government regulations as _ to 
height, that is, 7 inches for chil- 
dren and 8% in the growing girls’ 
size runs. The trade is inclined 
to want the maximum heights and 
few shoes are sold under the limit. 


Experienced Men 
Receive Office Appointments 


Mr. J. F. Haywood has been ap- 
pointed office manager for the A. 
H. Ginzberg-Gordon Co. and will 
assume charge of credits and the 
general supervision of the office and 
accounting room. He is_ being 
assisted by Mr. A. H. Lehman. 
Both of these gentlemen were for- 
merly connected with A. J. Bates 
Co. in their New York branch. 


















P. J. Harney Shoe Co. 


Factory, Lynn, Mass. 
Boston Office 
183 Essex Street 






OMEN’S 
ELTS 


















Tober-Saifer Shoe Co. 


Creators of Novelty Shoes 


Oxfords and Pumps 
In Stock Ready te Ship 
Also Nifty Boots in All Lead- 

ing Shades 


Write for Samples 
1312 Washington Av., St. Louis, Mo. 


















The House of Service 
Novelty Footwear 


IN STOCK 
In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 





















@vites 


Women’s McKay and Welt Shoes, Stylish 

at all times and values that stand alone 

at their prices. 

Cotter Shoe Co. - - Lynn, Mass. 
Boston Salesroom, 212 Essex St. 



























1508 WASHINGTON AVE 
8t. Louis. Mo. 






Novelties in Stock 
For At Once Shipment 



















The Easiest Selling House Shoes 








9 
Large 
Variety aa 
= Turns 
Stock 
waacs ca. T mame 






Lane Brothers Co. aciance Ave. Boston 

















W.C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bid., Boston 


New York Office, Duane St., Room 32 




















The Line of 100 Styles 
of mfort Shoes 
Jullets — Oxfords -— Bals 

Polish—Button—Theo 
Ties — ts — 
Gored Front_ Oxfords — 


etc, 
Women's — wn 


ne ee en's Suppers 
‘TIMSON BROS,, Inc, 
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Philadelphia 


RETAIL SHOE STORES 
HANDLING SUMMER SALES 


A Marked Call Noted 
For White Footwear 


White shoes are selling quite 
freely, and canvas oxfords and 
pumps are in daily demand. The 
sale of tennis goods in similar lines 
down to barefoot sandals in chil- 
dren’s goods are features of day-to- 
day selling. The call for women’s 
oxfords in tan, gray and patent 
leather and black stocks continue 
tolead. There is a larger demand, 
however, as the season advances 
for pump styles. The call in 
men’s goods is quite pronounced 
for oxfords, chiefly dark tan, with 
considerable sale for men’s white 
low-cut shoes. The activity in 
factories will make the filling of 
duplicate orders for practically any 
goods for the present season next to 
impossible. 

Not much change in the business 
situation is noted by a women’s 
specialty house of this city. They 
are receiving many calls for white 
oxfords and also pumps. Stocks 
of Summer goods are not very 
heavy and not much hope is given 
of filling orders placed now or later. 
The principal sales activity is 
advance Fall season business. With 
costs advancing on acount of labor 
and other conditions, retail dealers 
have been anxious to place Fall 
orders, and as a result the showing 
for advance business now is con- 
siderably ahead of that for the 
corresponding period of last year, 
and the outlook for the Fall season 
is a decidedly good one. 


FINDINGS HOUSE 
FINDS MANY PROBLEMS 


Which Seriously Affect 
Regular Run of Business 


Laing, Harrar & Chamberlin re- 
port that the uncertainty produced 
by delays in shipping and receiving 
goods, and the stability of prices 
are the principal problems of the 
findings trade. For instance, bris- 
tles, are now as high as $42 a pound, 
and impossible to get, even at 
that cost. Bristles are largely of 
Russian and German origin and 
these supplies have been entirely 
cut off, so brushes, which are 
usually made of bristles of China 
origin reflect the present condi- 
tions in scarcity and high price. 
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Shipments, particularly to points 
between this city and Washington, 
are very difficult. The city of 
Baltimore was under an embargo 
of three days recently, to both the 
water and rail transportation. The 
call for barefoot sandals, white 
dressings, and similar goods for 
the Summer season is strong, and 
the trade is very much interested in 
advance lines for the Fall season in- 
cluding such stocks as leggings, felt 
slippers and the like. 


Credits Show 
A Good Financial Condition 


One of the indications of gen- 
erally prosperous conditions in the 
retail shoe trade, the credit man of 
a wholesale house declares is the 
promptness with which collections 
are being made. Of course there 
are accounts that are slow at all 
times, but a gratifying feature of 
the situation now is that many 
people who were slow, are now 
prompt, all of which would indi-- 
cate that the trade is making more- 
satisfactory profits and is probably 
selling a larger volume of goods. 
As a matter of fact, he said, if they 
could get all the goods that they 
have already ordered, and many 
of which they have already sold, 
the showing would even be more: 
satisfactory than it is at present. 


Men’s Demands Are for 
Higher Grade Shoes 


High grade low cut shoes for 
men particularly in tony red and 
koko calf as well as nut brown kid 
are in active demand. They are 
wanted mostly in the English last 
patterns, but they are finding a. 
somewhat heavier demand for high, 
toes than heretofore in their high. 
grade lines. This demand is prob- 
ably due to the fact that a great 
many people, now enjoying larger- 
incomes than heretofore but ac- 
customed to high cut styles, are 
carrying their style preference into. 
the higher grade shoes that they 
are now buying. It is evident that 
the trade wants to cover before- 
prices become higher. In these 
lines also the grades generally 
wanted are the better ones. 


One Star 


In the Finder’s Flag 


P. P. Lagomarsino & Co. report 
the volume of business very satis-- 
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factory. The house will be repre- 
sented in the service flag of the 
National Association at Pittsburgh 
with one star representing their city 
salesman, M. W. Rementer, who 
has gone into the military service. 


Find the Demand 
Mainly Summer Low Cuts 


M. Elkin & Co. find the goods 


most wanted are white, tan and 
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black patent leather, in low cut 
styles. Oxfords in particular are 
very much in demand. 


Barke Gibbon Co., report heavy 
call for white kid in their oxford 
lines, the good bulk of their present 
output is in this direction. Patent 
leather oxfords were called for 
earlier, but the demand has fallen 
off. All present business is on low 
cut lines. 


St Louis 


STATE OF TRADE 
ACTIVE 


Both Wholesale 
and Retail 


The shoe factories report suffi- 
cient business ahead to keep their 
plants running all Summer. De- 
liveries are the chief problem 
from now on. Factories are run- 
ning as full as their labor supply 
will permit and are viewing with 
apprehension the developments of 
the coming two months in connec- 
tion with draft calls and other de- 
mands upon the labor supply 
which is already interfering to a 
very serious degree. Nevertheless, 
shipments on orders are proceeding 
in good volume and jobbers’ stocks 
of seasonable goods are taking care 
of the current call with reasonable 
dispatch. 

In the retail field higher temper- 
ature and bright weather have 
added impetus to the movement of 
the white stock and the retail dis- 
plays of white goods together with 
advertising has resulted in focussing 
current buying on white, in either 
cloth or leather. Low cuts are 
selling strongly in all styles and 
both men and women are seeking 
the seasonable footwear. 


Shoe Factory to be Built 
for the Pedigo-Weber Co. 


The Pedigo-Weber Shoe Com- 
pany, which has been considering 
the problem of additional factory 
space has finally reached a decision 
in its plans and has let the contract 
to erect a reinforced concrete six 
story building, 50x150 feet with a 
wing 20x26 feet for its occupancy. 
The cost of the structure without 
mechanical equipment will be about 
$100,000. The steam heat plant, 
freight elevators and manufactur- 
ing equipment will be additional to 
this expense. 


Shoe Man Appointed 
To Government Position 


C. D. P. Hamilton, vice-presi- 
dent of the International Shoe 
Company, has accepted a position 
in connection with the department 
of the War Industries Board which 
deals with the matter of obtaining 
supplies and hides and raw mate- 
rials for army shoes. Mr. Ham- 
ilton will act in an advisory capac- 
ity and while he will devote much 
time to the government work he 
will not give up his residence in 
St. Louis. He will also continue 
in general charge as in the past of 
the leather and material buying 
department of the International 
Shoe Company. 


Work on Convention Plans 
Already Progressing Well 


The work of preparing the gen- 
eral convention program for the 
annual session of the National Shoe 
Retailers’ Association in St. Louis 
next January, has been commenced 
by the committee which General- 
Chairman J. J. Sensenbrenner has 
named. The men selected are 
fully representative of the best and 
most progressive in the retail shoe 
business and the program ar- 
ranged by them will undoubtedly 
be full of interest for those who at- 
tend the sessions. The exhibit 
plans will soon be completed and 
blue prints prepared for distribu- 
tion among prospective exhibitors 
at the convention. Many reserva- 
tions are being asked for by manu- 
facturers and these are being filed 
in order of receipt. 


Shays Goes to New York 
and Allen Succeeds Him 


Edward B. Shays, who has been 
representative in St. Louis for 
twelve years of the Surpass Leather 
Company,- maintaining offices in 
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the Leather Trades Building at 
16th & Locust Sts. has departed 
for New York where he will assume 
new duties in connection with the 
management of the affairs of the 
company. Prior to his departure 
Mr. Shays was the guest of the local 
leather and supply trade at a lunch- 
eon given at the Missouri Athletic 
Association Club house. Attend- 
ing the luncheon was the new 
representative of the Surpass Com- 
pany, Mr. E. E. Allen, who has 
been in St. Louis some little time 
preparing to take over the man- 
agement of the local office. 


Doerr Shoe Co. 
Will Have a New Building 


The work of construction on the 
new building to be occupied by 
the F. L. Doerr Shoe Company, 
which will be numbered 1311-1315 
Washington Ave. has been com- 
menced. The new home of the 
company, which specializes in high 
grade footwear, will run through 
from Washington to Lucas Ave., 
thereby effecting excellent ship- 
ping facilities at the rear. 


Johansen Shoe Co. 
Contemplates 
Change of Policy 

Harry G. Johansen, Vice-Presi- 
dent of the Johansen Brothers 
Shoe Company has returned to 
St. Louis from an extended trip 
in the eastern markets for the pur- 
pose of making arrangements for 
supplies in leather and other ma- 
terials for the needs of his company 
for the coming season. The Johan- 
sen Brothers Shoe Company is 
arranging for a change of policy of 
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considerable importance, but the 
details have not been completed 
and formal announcement is there- 
fore postponed. Included in the 
new plans is the establishment of 
an in-stock department, something 
which the company has not had 
heretofore, selling its goods strictly 
on order received through its sales- 
men. 


International Shoe Co. 
Enlarges Its Quarters 


The International Shoe Com- 
pany, compelled to enlarge its 
space, has leased a six-story and 
basement building at 1427 Lucas 
Ave., nearly across the street from 
the rear of its headquarters build- 
ing, which will give 40,000 square 
feet of additional floor space for 
the storage of manufactured shoes 
and of raw materials. Some ma- 
chinery will also be installed in the 
building which will be occupied by 
the International as soon as some 
alterations can be made in the 
structure. 


Eschews Advertising 
for Construction Work 


W. H. Hoelke, who has been con- 
nected with the advertising de- 
partment of the International Shoe 
Company has resigned his position 
and taken his departure for Ala- 
bama where he will be connected 
with the work of construction of 
the new nitrate plant which the 
war department is building in that 
state. He will retain St. Louis as 
his home point for the present, 
however, until it is fully determined 
as to what his ultimate duties will 
be in his new work. 


Rochester 


MUNITION PLANTS 
DRAWING SHOE WORKERS 


From Middle States Factories 
By Offering Higher Wages 


The Moore-Shafer Shoe Com- 
pany occupies a unique position 
in the struggle shoe manufacturers 
throughout the country are having 
with munition plants that are 
bidding for their help. The com- 
pany is located at the village of 
Brockport, seventeen miles from 
Rochester. Brockport has a popu- 
lation of 4,500. It is primarily a 
farming community. The Moore- 
Shafer Company is the only indus- 
try located in the village. Prac- 


tically all of the employees of the 
company, including the executives, 
reside in the village. The com- 
pany has a capacity of 3,000 pairs 
of women’s fine welt shoes a day. 
The factory is being operated at 
full capacity. Nearly seven hun- 
dred persons are in the company’s 
employ. Sales and display rooms 
are maintained at the Powers 
Hotel in Rochester. The company 
began business on January 24, 
1889. 

The company has found it nec- 
essary to call in its salesmen, as 
the factory is sold up to the season’s 
capacity. Mr. M. A. Shafer says: 

“Notwithstanding the perplex- 
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ing problems shoe manufacturers 
are facing, conditions are most en- 
couraging. I look for continued 
prosperity. Price tendency is de- 
cidedly upward. I look for some 
difficulty through federal regulation 
of style, and scarcity of materials.” 


Arguments Which Shoe 
Makers Should Heed 
Before Leaving Factories 


“We hope to beat scarcity of 
labor caused by the activities of 
munition plants,” said Harry Joy of 
Joy, Clark & Nier. ‘“The workers 
will come to the realization that 


employment in munition factories . 


is only temporary and that they 
will be forced to hunt for jobs 
after the war. Then too, if the 
wild rush for employment in the 
munition plants continues the wage 
inducements will be lowered and 
workers will return to the more 
stable lines of industries. 

“We have plenty of business. 
We are not able to operate at 
capacity because of the shortage of 
labor. However, we are able to 
produce a greater number of shoes 
each week. Prices will be higher.” 
}~e 
Bidding For Future Business 
—Casting an Anchor 
to the Windward 


E. P. Reed & Company, of 
Rochester, is numbered among the 
far-sighted shoe manufacturers of 
this country who have not neg- 
lected their advertising, notwith- 
standing the fact that they are 
swamped with business and hardly 
able to handle another order. Ad- 
vertising experts are of unanimous 
opinion that consistent advertising 
produces the greatest result. Many 
shoe firms have adopted the short- 
sighted policy of curtailing their 
advertising because of the abun- 
dance of business. E. P. Reed & 
Company has been complimented 
by mercantile establishments in 
Rochester because of its liberal 


policy. 


Where Is 
This Leather Shipment 


Representatives of F. Blumen- 
thal Company, of Wilmington, Del., 
dealers in leather, are in Rochester 
in search of several carloads of 
brown kid leather that have gone 
astray.. The leather was imported 
from Japan and entered this coun- 
try at Portland, Ore. Most of it 
was billed to Rochester firms, who 
are greatly inconvenienced by its 
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delay in transit, or possible loss. 
The cars were traced as far as 
Ohio, but were lost there. 


MENIHAN COMPANY 
WILL INVADE PORTO RICO 


And Thereby Extend 
Its Already Large Foreign Trade 


The Menihan Shoe Company 
has widened its foreign activities. 
The company has secured agents 
in Porto Rico and will make a bid 
for business there. The agents 
of the company are Jose Arabit & 
Company of San Juan. Repre- 
sentatives of the company were in 
Rochester and left on Saturday for 
Porto Rico. According to T. M. 
Denovan, in charge of the foreign 
department his firm is enjoying a 
large foreign trade in Italy, France 
and South Africa. Mr. Denovan 
said that before the war England 
was the company’s greatest market. 
He believes that the company will 
regain most of its business after the 
embargo is lifted. 


SHOE MAN’S REQUEST 
TO BENEFIT HUMANITY 


Will Be Applied to 
Physiology and Hygiene 


Preparations have been com- 
pleted by the University of Roches- 
ter for the establishment of a de- 
partment of vital economics for 
instruction and experimentation 
in physiology and hygiene and 
the nutrition of the human body, 
as directed in the will of the late 
Lewis P. Ross, veteran shoe manu- 
facturer who died in Rochester on 
December 14, 1915. Mr. Ross left 
an estate valued at $2,000,000. 
Specific bequests totaled more than 
$525,000. The University of Roch- 
ester was made residuary legatee 
and its bequest totaled more than 
$1,000,000. Instructions for the 
use of this money were contained 
in Mr. Ross’s will and the Board 
of Trustees has just completed 
arrangements for complying with 
the instructions. Mr. Ross was 
long associated with the shoe 
manufacturing industry. He was 
engaged in the wholesale business in 
Rochester for more than fifty 
years. At the time of his death he 
was president of the P. A. Field 
Shoe Company, Beverly, Mass., 
president of the George H. Snow 
Company, Brockton, Mass., and 
a large stockholder in the shoe 
manufacturing business of F. M. 
Hodgdon, Haverhill, Mass. He 
was also the senior partner of the 
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Niagara Shoe Company and of 
the firm of Gordon E. Thing & 
Company, both of Buffalo, N. Y. 
Many employees of Mr. Ross 
shared in his estate. Gordon E. 
Thing and George G. Ford received 
bequests of $50,000 each. 


Rochester Shoe Maker 
on List of Army Wounded 


Erving “Happy” Conge, son of 
Mr. and Mrs. Herman Conge, 
of No. 335 Bernard street, who 
before his enlistment in the United 
States Marine Corps was one of the 
most popular of the 1,200 em- 
ployees of the Sherwood Shoe 
Company, is included in the war 
department’s casualty list as “se- 
verely wounded.”’ Conge was nick- 
named “happy” by his associates 
in the shoe factory and he carried 
it into the United States service. 
The official announcement gave 
his name as Erving Happy Conge. 
Conge’s parents are Germans and 
at his home it was stated that the 
young man enlisted through the 
solicitations of his folks. The Sher- 
wood Company is in communica- 
tion with the war department in an 
effort of learning whether anything 
can be done for Conge’s care. 


Short Scraps 
of Shoe Interests 

Salesmen who attended the regu- 
lar meeting on Tuesday of the 
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Rochester Association of Traveling 
Shoe Salesmen, reported record- 
breaking business, volume being 
limited only by deliveries. Fred 
S. Brill, secretary of the association 
said that elaborate plans are being 
made for the annual outing of the 
association to be held in July at 
Manitou Beach. 

The retail shoe dealers are pre- 
pared to back up the government 
in every demand, said Harry H. 
Phelan, president of the Rochester 
Retail Shoe Dealer’s Association. 
At the regular Friday meeting of 
the association the members 
pledged themselves to support the 
federal authorities in full measure. 
The members felt that because of 
this attitude the government offi- 
cials ought to take them into their 
confidence. The concensus of opin- 
ion was that the government would 
not put very stringent restrictions 
on the retail merchants. 

William Eastwood & Son Com- 
pany is featuring patent leather 
oxfords this week. One of the most 
popular numbers is priced at $6.75. 

An automatic reduction sale of 
odd lots in shoes is featured this 
week in the self-serve basement of 
the Duffy, Powers Company, one 
of Rochester’s largest department 
stores. The prices of the shoes 
are reduced ten cents a day until 
the minimum of 99 cents a pair 
is reached on Saturday. 


Cincinnati 


Shoe¥Factories 
Full Up to Late Fall 


The shoe factories here probably 
have more pairs to produce for Fall 
delivery than for many seasons 
past. Every manufacturer reports 
being booked up in some cases as 
far ahead as the first of the coming 
year, beyond which time no orders 
are being taken. Besides doing all 
they can to maintain a full comple- 
ment of workers the local manu- 
facturers are keeping in close touch 
with the activities of the War In- 
dustries Board in Washington, and 
holding themselves in readiness 
to make adjustments in order to 
toe the line of government recom- 
mendations in matters pertaining 
to styles, leathers, and their colors. 


Races Bring Business 

for Fancy Footwear Lines 
Retail business holds up well in 

volume. Managers report the sales 


running up in figures which exceed 
those of a year ago. Oxfords, 
black and brown, continue to be 
the strong sellers in women’s lines, 
while whites in both canvas and 
buck, at the same time, are selling 
in steadily increasing volumes. 

The local shops selling the better 
class of men’s shoes are experienc- 
ing this week a strong call for the 
higher priced footwear, in prices 
ranging from $8.00 to $14.00. 
The demand for white buck skin 
low quarters is receiving especial 
notice. G. R. Van Meter, man- 
ager of the Gibson Boot Shop at- 
tributes this increased demand for 
high-priced goods to the presence 
of the races now at Latonia, Ky. 
He states that with the increased 
number of men in the city, and 
with the increased size of their 
pocketbooks, there is no reason 
— high-priced shoes should not 
sell. 
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Dickerson 
Now a Sergeant 


Owen Dickerson, son of W. T. 
Dickerson, sales and advertising 
manager of P. Sullivan & Com- 
pany, who some months ago joined 
the colors in service for Uncle Sam, 
was home this week for a few days 
on a furlough. Since entering the 
service Mr. Dickerson has been 
promoted to a Sergeant. He is 
now located with the Fourth M. 
M. Regiment of the U. S. Signal 
eo Camp Green, Charlotte, 
N. C. 


Dold Succeeds Logan 
Who Comes to the ‘‘Recorder’’ 


W. S. Dold for some years 
with the Gibson Boot Shop, and 
for the past year manager of the 
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Gibson Boot Shop Branch, sta- 
tioned at Camp Taylor near Louis- 
ville Ky., has accepted the position 
as manager of the Sloane’s Shoe 
Store, owned by A. F. Sloane, 
Field Secretary of the National 
Retail Shoe Dealers’ Association. 
Mr. Dold succeeds A. C. Logan 
who has recently become a mem- 
ber of the editorial staff of the 
‘Boot and Shoe Recorder.” 


Kipp Reports _ 
McAlpin’s Trade Good 


John Kipp, manager of the Mc- 
Alpin shoe department, reports a 
steady increase in the volume of 
sales over and above those of a 
year ago. Mr. Kipp returned the 
latter part of last week from New 
York where he had spent a few days 
buying Fall and Winter footwear. 


Lynn 


NEW ECONOMIES 
IN FOOTWEAR 


They Will Come from 
the New Regulations 


Among the consequences of the 
new regulations of footwear fashions 
by the Conservation Board will be, 
in so far as Lynn’s particular busi- 
ness is concerned, an increase in 
the production of shoes from the 
present limited number of workers 
and supplies. Also, there will 
probably be a considerable de- 
crease in the number of returned 
shoes; possibly returned shoes may 
be eliminated. 

With styles practically fixed, as 
they are by the recommendation 
that there shall be no changes in 
lasts and patterns, there will be 
eliminated that large amount of 
time and labor now spent in chang- 
ing from one style to another in 
making shoes in the factory. It is 
like a man changing from one train 
to another, spending time and labor 
thereby, when he might make the 
trip on a through express train. 
Furthermore, Lynn shoe workers, 
becoming familiar with the styles 
of shoes, through the repeated 
making of them, increase their pro- 
duction of them, just as a driver 
of an auto makes better time over 
a familiar road than he does over a 
road which is new and strange to 
him. These facts of time and labor 
saving in the shoe trade are proven 
by the mill system of making shoes, 
a system with which shoe experts 


and some shoe buyers are 
familiar. 

Another change in the way of 
economy which will come from the 
new regulations of footwear fash- 
ions will be in the cutting of shoes. 
In Lynn, it is the common prac- 
tice to cut shoes by hand. The 
clicking machine, for cutting shoes, 
has not ‘been much used, in Lynn 
shops, because manufacturers would 
be at large expense to make the fre- 
quent changes in cutting dies that 
are necessary for the frequent 
changes in styles. With few 
changes in patterns, manufacturers 
can afford to buy the dies, and use 
the clicking machines. These ma- 
chines will lead to economies in 
labor, for two machines will cut as 
many shoes in a day as will three 
hand cutters. Furthermore, they 
speed up the production. 

In several other ways regulation 
of styles will have the effect of 
speeding up the production, so that 
Lynn manufacturers can make 
more shoes from the present lim- 
ited supplies of material and 
labor. 

Styles being regulated, there will 
be no occasion for buyers ordering 
experimental lots of shoes, which 
they will throw back upon the 
manufacturer if the experiment is 
a failure. Buyers will be able to 
place repeat orders on the best fit- 
ting shoes, and these are the sort 
of shoes that do not come back to 
the factory. 
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Real: Slippage Protection 


OX eighteen years of tire-building, experience 
has taught us much about rubber and slippage. 
_ We learned long, ago that merely a rough-surfaced 

rubber affords little or no protection against skiddinp. 


That is just as true about heels as it is about tires. 
A raised, roughened surface on a rubber heel wears 
very quickly and what little protection value it had 
is soon destroyed. And so, in the design of 
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an entirely different principle was employed. Instead of 
raisin’, the surface of the rubber, we recessed it. Each of the 
Non-Skid bars forms a vacuum or suction chamber. They 
hold the heel firmly to wet or icy pavements. The shoe will 
be discarded lon3, before the Non-Skid bars lose their 
effectiveness. 
The resiliency of Firestone Non-Skid Heels is preatly 


increased, due to our air-cushion chamber. It acts on 
the pneumatic principle. Gives the comfortable effect 


of walking, on the sod. 

The mathematically correct concave of the fitting, sur- 
face of the heel will immediately impress your repair 
department. A smooth, perfect fit is easily and 
quickly secured. 


Details and prices on this different, 
better heel gladly furnished on request. 


FIRESTONE TIRE & RUBBER CO. 
FIRESTONE PARK AKRON, OHIO ES 
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RECEIVES CROSS OF 
LEGION OF HONOR 


Former Lynn Manufacturer 
Gets Distinguished Honor 


Charles A. Coffin, former Lynn 
shoe manufacturer, was last week 
presented with a cross of an officer 
of the Legion of Honor of France, 
for his leadership in Franco-Amer- 
ica relief work. As the Lynn story 
goes, Mr. Coffin and a few other 
Lynn manufacturers invested some 
money in an electric motor, in- 
vented by a Philadelphia school 
teacher. The business of making 
the motors began to increase, until 
it needed a manager, and Mr. Cof- 
fin, upon request of his associates, 
agreed to give a little time from 
his shoe business each day to the 


managing of the motor business, | 


until another manager could be 
found. That other manager 
never was found. Mr. Coffin con- 
tinued as the manager until he 
became president of the General 
Electric Co. and a captain of Amer- 
ican industry. 


SERVICE BOOTS FOR 
WOMEN WAR WORKERS 


New Line Seven Inches 
High Improvement 
on Munson Last 


Women’s War Service boots, a 
new line of Lynn design, are in- 
tended for the rapidly increasing 
army of women who are driving 
trolley cars, running elevators and 
operating machines in factories, 
and doing other and like war work. 
Tom Welch, of the Welch Shoe 
Co. worked out the new design, 
after a considerable study of the 
situation. 

The new shoes are not made over 
a Munson last, like the shoes for 
women war workers of last year, 
but are made over a new last, 
which may be described as a dressy 
walking last. It carried a 14% inch 
heel. 

Only seven inches high are these 
boots, or an inch lower than the 
maximum fixed by the Conserva- 
tion Board. They are of straight 
lace patterns, and, at present, all of 
them are of black kid leather. 
Later they will be made of ma- 
hogany side leather, for the Winter. 

One special line of these Women’s 
War Service Boots is made with 
a cushion insole, and an arch 
supporting counter, whose exten- 
sion comes under the instep of the 
footwear. These particular shoes 


should meet the needs of women 
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who are on their feet all day, doing 
war work. 

A large demand for these War 
Service boots has come from some 
big cities, and the demand indicates 
the way in which women in differ- 
ent cities are taking up war work. 


ARMY LEATHER NOW 
MAKING IN PEABODY 
Shoe Men’s Demands Come 
Second to the Government’s 
Any buyer visiting Boston mar- 
ket, and wishing to get a line on 
future supplies of leather, will find 
it worth while to make a short trip to 
Peabody, one of the leading leather 
manufacturing cities of the coun- 
try. Nearly every tanner in Pea- 
body is busy on war orders. They 
are making cowhide leather for 
Pershing trench shoes, calf leather 
for field shoes, split leather for 
gloves, jerkin leather for army 
coats, and miscellaneous leathers 
even to the pebble grain morocco 
leather that is used for covering 
field glass, camera and like cases. 
Millions of feet of Peabody-made 
leather, that would go to the civil- 
ian shoe trade under ordinary cir- 
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cumstances, are now going to the 
army. It is as useless for a maker, 
or buyer, of shoes to ask for leather 
for his shoes as it is for him to ask 
the waves of the Atlantic to stop 
rolling. The tanners must give 
the government the first choice of 
leather, or stop doing business. 
The shoemakers can have what 
leather the government doesn’t 
want. 


Death of 
“Tom” Travers 


Thomas F. Travers, head of 
Travers Shoe Co., Lynn, makers of 
women’s welt shoes, died at his 
home in Lynn, June 17, after a long 
sickness. He was held in high 
esteem, by his fellow manufac- 
turers in Lynn, and by buyers of 
shoes in New York market, where 
he was a welcome visitor. He 
had been sick for some time. He 
incorporated his business a while 
ago, and his brother James, took 
charge of it. His funeral was from 
St. Joseph’s church, Lynn, Thurs- 
day morning. There was a large 
attendance of representatives of 
the shoe, leather and allied trades. 


Brockton 


OXFORDS 
ARE FEATURED 


In Both Men’s and 
Women’s Footwear 


All lines of shoes which go out 
from Brockton for the Spring of 
1919 will have Oxfords as the lead- 
ing feature. Government require- 
ments for conservation as regard 
leather and other materials will 
put low cut patterns right at the 
front as “‘all year” sellers. Man- 
ufacturers are anticipating the 
largest sale of Oxfords during the 
next few months ever known in the 
corresponding time. This is true 
of both men’s and women’s welts, 
the latter now coming to be a very 
important part of Brockton’s foot- 
wear production. 


MAKING 
WOMEN’S WELT. 


Old Established House 
Adds this Line 


Howard & Foster Company, one 
of Brockton’s oldest and best 
known shoe manufacturing con- 
cerns and long identified with the 
production of men’s high grade 


welts, is now producing women’s 
welts of similar grade. This news 
is of interest to the large number of 
retail shoe merchants who for many 
years have handled the “H & F” 
line. The production of women’s 
welts by this concern has been 


' steadily increased during the past 


few months. For Spring, 1919, 
they will be given special promi- 
nence as befitting their importance 
in the “H & F” production. 


ADVICE TO 
SHOE MERCHANTS 


State Price, 
Then Stop 


A traveling salesman represent- 
ing one of Brockton’s shoe manu- 
facturing houses relates an incident 
which he considers of importance 
as regards the merchandising of 
footwear under present price con- 
ditions. A customer of this sales- 


man told him that the present high 
prices of shoes handicapped sales. 
The traveling man replied to the 
effect that people are prepared to 
pay higher prices and will do 
so if 
goods. 


they are suited with the 


















MUU 


dL TT 


Hit 





UU 


5 


= 





BOOT AND SHOE RECORDER 











UNITED SHOE MACHINERY CORPORATION 











MANUFACTURING PLANT, BEVERLY, MASS. 


PLEDGED TO SERVICE 


“When war was declared against Germany 
the shoe industry of the United States was 
in a state of complete preparedness. There 
has never been an hour when the progress of 
our arms has been impeded through in- 
ability of the Government to obtain the foot- 
wear so vital to the equipment of our troops. 
That this is so is due, we believe, in no small 
measure to the facilities which this Corpora- 
tion has supplied.”—Annual report of Pres- 
= ident E. P. Brown. 


PROUD OF 


“Through our system of branch offices 
by means of which we keep in close touch 
with our customers throughout the United 
States, we strive to give to every factory, no 
matter where situated, the very best service 
possible. These offices are scattered over a 
territory spreading from Auburn, Maine, to 
San Francisco, California, and from Mil- 
waukee, Wisconsin, to New Orleans, Louis- 
iana. The importance of this service is now 
greater than ever on account of the neces- 
sity for training new operatives in shoe fac- 
tories to take the place of operatives who 
have gone into the army and navy, and on 
account of the skill required in adjusting the 
facilities of our customers to the new kind 
of work involved in supplying shoes for mili- 
tary use.”—Annual report of President E. 
P. Brown. 


SUCCESSFUL THROUGH SERVICE 


“Since the day when the United States be- 
came directly involved in the European War, 
the resources of the Corporation have been 
at the call of the Government and the 
promptness with which we have been able to 
answer every summons has been a source of 
satisfaction to those who for many years 
have been striving to build up an organiza- 
tion and service equal to all emergencies and 
capable of quick expansion.”—Annual re- 
port of President E. P. Brown. 


ITS SERVICE 


“Not only did the resources of the Cor- 
poration do much to make it possible for. 
American shoe manufacturers to respond 
immediately to the imperative demands of 
the army and navy for established types of 
shoes, but with the award of contracts cov- 
ering a new type now known as the “Persh- 
ing shoe” we anticipated and through our 
manufacturing and service departments 
prepared for shipment and installed the 
necessary equipment which included many 
types of machines not needed in the manu- 
facture of the regular field shoe.”—Annual 
report of President E. P. Brown. 
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An_ Incident 
in Point 

This salesman told the dealer 
that if his price on a certain shoe 
was $10, to say so to the customer 
and not attempt any explanations. 
As he put it, briefly: “Say $10 and 
shut up.” The salesman added 
that he remained in the store long 
enough to see a customer come in 
and buy a pair of $10 shoes. The 
dealer took the salesman’s advice, 
told the price and said no more. 
The traveling man’s comment is 
that people don’t want to hear ex- 
planations and alibis; that they 
will pay the asking price if the 
clerk puts it up to them in the right 
way. 


Women’s Oxfords 
in Fall Stock 


Anticipating the popularity of 
women’s Oxfords for the Fall sea- 
son, The Preston B. Keith Shoe 
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Company will add a woman’s dark 
brown welt oxford to their stock 
department. This new departure 
is a timely stroke of business 
which will be appreciated by the 
merchants who handle the “‘Keith’s 
Konqueror” line. 


SHOE SHIPMENTS 
INCREASE 


Larger Forwardings 
from This City 


Shoe shipments from Brockton 
the past week were 12,165 cases as 
compared with 7,767 cases of the 
corresponding period a year ago. 
Shipments thus far for 1918 equal 
nearly one-half of the total output 
of last year. To date Brockton’s 
shoe shipments for 1918 are 307,- 
594 cases. For the same period 
last year the shipments were 
286,492 cases, thus giving a bal- 
ance in favor of 1918 of 21,102 


cases. 


Haverhill 


HAVERHILL AT 
THE STYLE SHOW 


Large Representation 
of Local Concerns 


Fully twenty-five Haverhill shoe 
manufacturing concerns will be 
represented at the Boston Style 
Show at Copley-Plaza‘ Hotel, 
July 8-12. Several of Haverhill’s 
largest concerns and a _ goodly 
number of others, have engaged 
sample rooms at the hotel for that 
week, and will also have their 
shoes shown each evening on the 
feet of live models. For this latter 
purpose special shoes are being 
made which while conforming to 
all the style regulations, neverthe- 
less, fully maintain Haverhill’s 
acknowledged prestige as a center 
for the production of dependable 
footwear. Haverhill will loom 
large at the Boston Style Show. 
Hundreds of merchants who handle 
Haverhill-made footwear will be 
on hand to witness this notable 
display. 


EARLY 
FALL SHIPMENTS 


Manufacturers Alive to 
Importance of This Plan 


Haverhill manufacturers in com- 
mon with those elsewhere are lit- 
erally “up against it” as regards 
the production of their goods for 





the Fall season. Scarcity of labor, 
shortage of materials and other 
war-time factors make increasingly 
difficult the maintenance of normal 
conditions along this line. Realizing 
these difficulties and endeavoring 
so far as possible to anticipate de- 
lays in getting goods to customers, 
Haverhill manufacturers began 
work on their Fall orders several 
weeks in advance of the usual time. 


Storage Problems 
Difficult 

In connection with starting Fall 
orders early the manufacturers of 
this city have another problem on 
their hands: the matter of storage. 
This is a serious handicap, inas- 
much as few factories have facilities 
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for piling up large amounts of 
goods and holding them for ship- 
ment. Capital is tied up, etc., all 
of which, though a regular part of 
the business, is intensified under 
present abnormal conditions. Hav- 
erhill’s manufacturers ask the co- 
operation of customers as regards 
early shipments in order that fac- 
tory congestion may be somewhat 
relieved. — 


Merchants 
Can Help 


Apropos of this plan a letter re- 
ceived the past week by a local 
concern making women’s high grade 
footwear is of timely interest as 
follows: 


You are undoubtedly as 
alive as we to the necessity of 
doing what we can to help the 
government solve the trans- 
portation problem _ success- 
fully, which will at the same 
time help us to solve our own 
business problems. 

We feel that we are in a posi- 
tion now to accept shipment of 
Fall goods from you for both 
our Minneapolis and St. Paul 
stores, and will pay for same 
upon receipt, taking our regu- 
lar Fall dating. 

We believe this is in line 
with the government’s idea 
of getting as many shipments 
through during the open sea- 
son as possible. 


The manufacturer’s comment is: 
“This strikes us as being a move in 
the right direction and if adopted 
generally will afford manufacturers 
suitable relief in the matter of 
storage. The method of shipping 
suggested by our customer is 
timely and we think the matter 
should be given full publicity, 
with the view of trying to get 
other dealers to fall in line.” 


Auburn Me. 


Shoe factories here have made 
but few samples and these of the 
plain staples waiting for the gov- 
ernment decision on the war time 
styles. For this reason the samples 
will be late out of the factories in 
this city. 

The manufacturers of turn shoes 
report that no great hardship will 
be worked on them for the present 
at any rate and that with minor 
readjustments, they will be able 


to continue the manufacture of 
shoes in this manner. 

“We have encouraged the sale 
of shoes of low cut, oxfords and 
pumps and have instructed our 
salesmen to push these lines as a 
patriotic duty” said one of the 
manufacturers to the “Recorder” 


correspondent. “Our first aim is 


to win the war and without that 
our factories and styles wouldn’t 
amount to very much. 


I believe 
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LL indications go to 

prove that dealers 

placing orders now 
for women’s shoes will be 
in strongest position to get 
business this fall. 


‘“‘BAYNE”’ 
LAST 


One of six handsome styles 
in the “Konqueror” class, 
for women is here shown. 
It is a well made, good 
selling style, reasonably 
priced. Cordo calf bal. 
Imitation wing tip. 13%- 
inch heel, 9-iron sole. 


No. 852 READY TO SHIP 


Widths AA to D ‘® 
Sizes 2 to 8 — 
PRICE $5.50 ; 


The PRESTON B. KEITH SHOE CO. 


BROCKTON (Campello Sta.) MASS. 


N. B.—lInterest yourself in Unlocked Process Shoes 











Boston Office New York Office 
207 Essex Street Barclay Building 
Room 207 Room 415 





299 Broadway 
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AFTER THE WAR 


“NOMPETITION in all lines of business is bound to be tremen- 
dously keen. 


To get your share you must be preparing now. 


The New England Business Directory (just issued) will give you 
a correct list of over 300,000 business firms in New England. 


Your share of New England trade is listed therein. 
This New England list may be had for only $7.50. 
Call up Main 1837-1838 


SAMPSON & MURDOCK CO. 
246 SUMMER STREET - - - - - BOSTON, MASS. 
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Join the ‘‘Better Feet’’ Movement 


Among the many lessons we people at home have 
learned from the national military activities, one of the 
most essential is the care of our feet. There has been a 
wide-spread movement for better feet that promises to 
benefit the country as a whole. 


Particularly at this time of the year, foot-comfort 
makes for better health. It allows long walks without 
tiring; it permits the wearing of handsome shoes without 
suffering; and it encourages the ownership of several 
pairs of shoes. 


To play his part in such a movement, the shoe mer- 
chant must offer the public footwear that is comfortable 
in the highest degree. One way to do so is to include 
shoes containing Korxole in your stock. This flexible 
innersoling not only insures comfort, but keeps the feet 
dry and the shoe shapely. Isn’t it worth a post card to 
learn where such shoes may be obtained ? 


Armstrong Cork Company 
132 Twenty-third Street Pittsburgh, Pa. 


Branches in the Principal Cities 


KDRXOLE 


Reg U. S. Pat. Of. 


“The Flexible Cork Innersole That's Built Into the Shoe’’ 


























— 











126 BOOT AND SHOE RECORDER June 22, 1918 


ig READY FOR YOU NOW! Xe 


The Styles Your Customers Want 
for the Glorious Fourth 
and Vacation Days 









Write for 


Descriptive Sheet 









Showing 















Stock No. 351N—Mat Kid, Square Throat Many Other os 

Pump, Nadine Last, Imt. Turn, 13 Rio Heel. y a P a I Pent, Soren Famer 4 

a eae ee Stvl Heel. Widths A. B, C, D and E, Sizes 244 
Price $2.50 tyles iis mae in annals Rees: Price $2.35 

Stock No. 352N—Same style as 351N, only 

in Patent. Widths B, C and D. Sizes 2% Seach Ro. 206 Genes stele 9 ot.caly her 







ohana Price $2.35 Price $2.35 


to 








Stock No. 347—Same style as 345, only Mat 


Have You Met Kid. Widths A, B, C and D. ag eg 
Miss Kippy? 















‘ . . Stock No. 500—Patent Lace Oxford, Dream 
Stock No. 444—Koko Brown Lace Oxford, Last—New, 17-8 French Heel. Widths C 
Imitation Wing Tip, Perforated Collar and Stock No. 353—Gun Veal Square Throat and D. Sizes 344 to8.......... Price $2.60 





Eyelet Row, Lasell Last, Imt. Welt, 12-8 Lt. 





Pump, Nadine Last, Imitation Wing Tip, 
idths x 






Cadet Heel. Widths B, C, D and E. Sizes Imt. Welt, 12-8 Lt. Cadet Heel. W Stock No. 600—Same style as 500, only 
0 cre Price $3.00 yay os Fe ere Price $2.50 Brown Calf Skin. Widths C and D. Siem 
’ SE ON ts 4.60.00 340 senedeawkeun’ rice $3. 





to 
Stock No. 700—Same style as 500, only Kid. 
Widths C and D. Sizes 24% to8. . Price $2.75 
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MAIN FACTORY 
MANCHESTER, N. H. 











Boston Salesroom, Meet us at the New York Salesroom 
207 Essex St. Boston Shoe Style Show, Room 240 127 Duane St. 
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that the government and the War 
Industries Board will have the 
hearty co-operation of the shoe 
manufacturers from one end of the 
country to the other. 

‘‘We must conserve, both in ma- 
terial and in labor and those of us 
who most readily adjust ourselves 
to the war conditions are not only 
going to be of benefit to the gov- 
ernment but are going to make the 
most of the circumstances.” 


A Solution of 
Transportation Difficulties 

Freight conditions have been a 
handicap to production but as yet 
have not seriously interfered. 
Freight from Chicago and points 
west comes into Lewiston over the 
Grand Trunk which has alleviated 
the situation to a great extent. 
Freight conditions on the Boston 
& Maine and Maine Central 
through Portland have been any- 
thing but normal and if it had not 
been for the other avenue of trans- 
portation, production would have 
been reduced to a considerable 
degree. 

To solve the problem of outgo- 
ing shipments, the Manufacturers’ 
Association has arranged to send 
goods by express and every day at 
least one express car has been sent 
out. ; é 

By arranging for a car and by 
loading directly into the car from 
the shipping departments, the 
handling of goods has been reduced 
to the lowest possible. The proc- 
ess is more expensive of course but 
had to be resorted to in the present 
crisis. 

Readjustment of Work 


Solving the Labor Problem 


Business still holds up and the 
predictions of a banner shoe year 
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are on the way to fulfilment. The 
labor problem is growing more 
critical day by day but in the read- 
justment of labor by placing 
women on such of the men’s jobs 
as they can safely handle, a per- 
manent work labor reorganization 
is being slowly built up through 
the factories in this city. 


The Human Dynamo 
Recognized and Appreciated 


To Alfred J. Sweet, president of 
the Lunn & Sweet Co., and chair- 
man of the Red Cross organization 
was recently presented a huge sil- 
ver cup by the members of the 
teams and committees that have 
worked with him in the various 
drives. Alfred J. Sweet, “the Hu- 
man Dynamo,” was engraved on 
the cup together with a message 
of appreciation from the men 
that have been associated with 
him. 

Another drive on Thrift Stamps 
will be made in the factories here 
soon. ‘The shoe workers have been 
exceedingly loyal in their response 
to war relief funds and are con- 
ducting ball games between im- 
promptu clubs representing the 
various factories and turning the 
proceeds over to the Red Cross 
coffers. 


News of 
the Trade 


The factories making canvas 
shoes are running at a lower rate 
of production, making their sam- 
ples for another year. The “dull” 
season came earlier this year but 
will pick up soon. 

The stock of the Ashe, Noyes & 
Small factory which recently went 
into receivers’ hands is being sold 
at retail. 


& oOuth 


Retail Trade 
Extremely Active 


The shoe business in the city has 
been exceptionally good, with the 
indications that the demand will 
keep up for some time to come.’ 
While it was at first thought the 
men’s shoes would not go as well 
this year as previously, due to so 
many men being drafted, a number 
of the dealers in men’s shoes report 
sales this year in excess of those 
for last year. The demand in 


women’s shoes at the present time 
is mostly for white oxfords and 


pumps, with tans going well. In 
men’s, light tan low shoes, with a 
fair demand for tan high shoes, has 
the best call. Most of the Louis- 
ville dealers have put in the better 
part of their Fall stocks and will 
not be caught this year with a short 
stock, as a number of them ‘were 
last year. 


Retailers Planning to 
Collect Old Shoes 

A special meeting of the Louis- 
ville Shoe Retailers’ Association has 
been called for the purpose of tak- 
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ing up the matter of getting the 
co-operation of all the shoe dealers 
in the state in the collection of old 
shoes to be sent to the Belgians. 
A committee will be appointed 
from the Louisville Association 
and also one from the Kentucky 
State Association. These two com- 
mittees will work together and try 
and interest all the dealers through- 
out the state in this good cause. 
It is the intention of those who 
have the matter in charge to have 
a centrally located room where the 
people of the city can leave any 
old shoes, and the members of the 
association will look after them 
and see that they are sent away 
properly. The managers of all the 
shoe stores will be asked to enlist 
their clerks in this work, and the 
dealers outside of Louisville will be 
asked to save as many pairs as 
they can get hold of and ship them 
here, and all will be put together 
and sent the Belgian Relief at New 
York... 


Early Closing Movement 
Interesting the Retail Trade 


It is rumored that the Retail 
Merchants’ Association of Louis- 
ville is trying to get the stores on 
Fourth Street to adopt the plan of 
letting the employees off one after- 
noon each week. It has been the 
custom of a number of stores to 
declare a half holiday on Satur- 
day afternoons during the Summer 
months, but since the Army Camp 
was located near the city and Sat- 
urday afternoon was given the sol- 
diers as an afternoon off, there has 
been some hesitation on the part of 
the merchants in adopting the plan 
this year. The plan that it is 
thought the Retail Merchants As- 
sociation is working on is to have 
some afternoon earlier in the week 
set apart as half holiday, and all 
merchants close at that time. It 
is to be hoped that this plan will 
work out as the clerks in quite a 
few of the stores have become ac- 
customed to their Saturday after- 
noon off, and will no doubt be much 
disappointed if they do not get it 
this year. 


Fire Results in 
Improved Premises 


The Boston Shoe Co., Louis- 
ville, which suffered a fire recently, 
will conclude’ the fire sale this 
week and close 3 days for repairs. 
The opening will be held Thursday, 
June 20. J. C. Fedler, Jr., manager 
of the store, says that the sale has 
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GREY BUCK 8-INCH TOP 
BLACK GLAZED KID VAMP 
THREE QUARTER FOXED LACED BOOT 
14-8 MILITARY HEEL, IVORY WELTING 


DoNN D. SARGENT Co. 


SALEM, MASSACHUSETTS 


FACTORY BOSTON OFFICE 
407 BRIDGE STREET 195 ESSEX STREET 
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been remarkable and that he is 
agreeably surprised at the way 
it has taken. Mr. Fedler expects 
to have a fine opening with an en- 
tirely new stock of shoes. 


Retailers’ Association 
Held Enjoyable Outing 


The regular annual outing of the 
Louisville Shoe Retailers’ Associa- 
tion was held at the Pastime Boat 
Club, about three miles above the 
city on the Ohio River. A fair 
crowd was in attendance and a 
most enjoyable day was spent. 
The amusements consisted of a 
baseball game and sailing. An ex- 
cellent dinner was spread for the 
members and their guests, and all 
expressed themselves as having had 
the best time they have ever had 
at any of these outings. 


New Scales So 
Public Can Weigh 


Harry Schutz’s Walkover Boot 
Shop, Louisville, has been attract- 
ing quite a bit of attention with a 
novel way of calling the attention 
of the public to the store. A large 
scale has been placed in the en- 
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trance to the store and the public 
is invited to stop and be weighed 
free of charge. It is surprising how 
many people take advantage of 
this, and the store has gotten no 
little advertising out of it. 


Personalities of 
the Shoe Trade 


Max Fleck, manager of Dan 
Cohen’s, Louisville, was recently 
operated on at the St. Mary’s and 
Elizabeth’s Hospital in Louisville. 
He is expected back in about a 
month. During his absence the 
store is in charge of Joe Jacobs, 
who has been assistant to Mr. 
Fleck for the past five years and is 
thoroughly familiar with the shoe 
business. 


Walter I. Kohn, president of the 
Herman Straus & Sons Co., de- 
partment store of. Louisville, has 
been made chairman for Louis- 
ville and Jefferson County, for the 
sale of War Savings and Thrift 
Stamps in the retail stores. Mr. 
Kohn is making plans for an ex- 
tensive campaign and is expecting 
the retail stores to dispose of quite 
a number of the stamps. 
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O. H. Kirkpatrick, manager of 
the shoe: department of the Stew- 
art Dry Goods Co., Louisville, is 
spending his two weeks’ vacation 
visiting relatives in Texas. Mrs. 
Kirkpatrick accompanied him. 

The E. Guthrie Co., Paducah, 
Ky., will open a women’s and chil- 
dren’s shoe department in August. 
It will be located on the main floor 
and will be modern in all respects. 
N. K. Morris will be in charge of 
the department. 


New Shoe Stores 


Ginsburg Bros., Electra, Tex., 
shoe department. 

The C. B. Shoe Store, 94 Main 
street, Ansonia, Conn. 

Overman-Mayer Co., Hunting- 
ton, Ark., shoe department. 

Shapiro & Sharansky, Ports- 
mouth, N. H., shoe department. 

The Trull Shoe Store, Purchase 
and High streets, New Bedford, 
Mass. 

Fantle Brothers-Danforth Co., 
121 S. Phillips avenue, Sioux Falls, 
S. D., shoe department. 
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SALESMEN OF STEPHEN PUTNEY SHOE COMPANY 
The big Richmond Va., house which this year celebrates one hundred years in business 


19 Garner, Sol 25 Longan, R. C. 31 Overton, R. R. 
20 Gilman, R. E. 26 Lovell, E. J. 32 Pitts, T. L. 

21 Gordon, T. M. 27 May, George 33 Brown, Jno. R. 
22 Hobbs, C. M. 28 Moseley, Dawson 34 Stephens, J. T. 
23 Harrison, J. S. 29 McConnell, H. W. 35 Sutton, W. B. 
24 Kyle, G. P. 30 McKinnon, A. C. 36 Trice, J. A. 


37 Trice, R. D. 

38 Toone, Owen 

39 West, J. F. 

40 Wilkinson, W. J. 
41 Williams, H. G. 

42 Williams, W. G. 
43 Smith, N. K. 


7 Brown, B. E. 16 Cone, A. P. 
8 Maberry, E. C. 14 Daggins, C. E. 
9 Butler, C. S. 15 Duncan, 3. 
10 Byron, J. M. 16 Ford, S. D. 
11 Chalkley, E. G. 17 Forrester, B. J. 
12 Chaney, W. W. 18 Fowlkes, M. H. 


1 Williams, R. W. 
2 Baines, F. E. 
3 Bell, R. R. 

4 Blynn, Harry 

5 Bouldin, W. S. 

6 Brooks, E. H. 
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Ideal Utilities 





HESE are the times when practical, useful foot- 
wear—footwear for a purpose—touches the 100- 
per cent mark of popularity everywhere. 


Comfort, practicability and smartest style combine in 
Dolgeville Felt Slippers. Remember the name! It 
spells perfection in this kind of slippers. 


Order early. Let our big, new factory give you an 
example of unexcelled shipping service 











| DOLGEVILLE FELT SHOE COMPANY .| 


DOLGEVILLE, N. Y. 
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The Leather Market 


(Continued from page 111) 


and 25c for extremes. Native 
cows are also sold ahead, and prices 
quoted are 30c for heavy, 26c for 
light. Texas steers are held at 
31, 30 and 25c. The country hide 
market is firm with everything held 
at maximum rates. 

The Chicago calfskin market is 
very firm, with some large sales 
pending or just closed. Packers’ 
‘skins strong at 44c. Chicago city 
skins 44c. Outside cities 371% to 
38'4c and countries 34 to 35c. 
New York calfskin quotations are 
$4, $5 and $6, with good demand 
for all receipts, and orders ahead 
of arrivals, some dealers sold up 
for a month or more ahead. 


The trade in foreign hides is 


restricted, because of lack of stock 
in hand, and the embargo on im- 
ports, except for war purposes, ren- 
ders present stocks doubly de- 
sirable, though, being held at 
maximum figures, they are not 
going speedily to the tanners. 
Reports from Washington are to 
the effect that practically a million 
heavy hides will have to come from 
South America besides those al- 
ready bought there, and are await- 
ing importation if tanner’s needs 
are to be filled. There are large 
supplies of hides at various South 
American shipping ports, but 
steamers are few and uncertain. 


The Stateof the Labor 
Market 


The labor question is shown by 
such advertisements as these in Bos- 
ton papers: 

“Experienced women wanted on 
preparatory work shoe and arctic 
making. Inexperienced Girls and 
Women to learn rubber footwear 
making; easily learned in short 
time; well paid while learning, per- 
manent positions with good salary. 
Hood Rubber Co.” 

“Converse Rubber Shoe Co. will 
pay maximum wages for experi- 
enced shoemakers, lasters and up- 
perers, and for women and girls to 
learn rubber shoe making. Clean 
factory and best of working condi- 
tions. Steady work. $500 free life 
insurance.” 


“Wanted: Rubber shoe makers, 


and girls to learn. American Rub- 
ber Co.” 
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Changes in Business 


The Last Week’s Failures, Suspensions and 
Changes 


Failures 


New Bedford, Mass.—D. L. Crowley (Au Bon 
arche), shoes, etc., reported offering to com- 
promise at 25 per cent. 
Stoughton, Mass.—Upham Bros. Co., shoe manu- 
facturers, reported dividend checks in settlement 
of this estate will be shortly issued. 


Methuen, Mass.—Sennette J. La Grange, reported 
recently filed a voluntary petition of bank- 
ruptcy, with liabilities of $525.83 and no assets 
listed. 

Midland, Md.—J. H. Marshall Co., shoes, etc., re- 
ported assigned. The liabilities are estimated at 
$15,000 and the assets at $8,000. John Leyman 
is trustee under bond of $10,000. 

St. Louis, Mo.—Gabriel Scheiner, shoes, reported 
meeting of creditors called for June 14th, last. 
Alpena, Mich.—MacAlpine Shoe Co., shoes, re- 

ported petitioned into bankruptcy. 

Detroit, Mich.—Louis Genzel (Detroit Shoe Store), 
shoes, reported petitioned into bankruptcy. 

St. Louis, Mo.—Alvin Jankaivitch, shoes, etc., re- 
ported into bankruptcy. 

New York City.— Phillips Bros. (1949 Second 
Ave.), shoes, reported petitioned into bank- 
ruptcy. 

New York City.—Abraham Finkelstein (541 E. 
169th St.), shoes, reported assigned. 

George Lustig (Rialto Bootery, 104 Lennox 
Ave.), shoes, reported assigned. 

Phillips Bros., shoes, reported a petition in 
bankruptcy has been filed against Otto and 
Louis Phillips, trading under the above style, by 
attorney representing creditors. 

Brooklyn, N. Y.—Reggio & Bonti (2172 Fulton 
St.), shoes, reported voluntary petition in bank- 
ruptcy was filed against the above on May 29. 
They are owing for merchandise about $2,500 
and have assets of approximately $1,500 to 
$2,000. There is an alleged borrowed money 
claim for $2,600, of which amount $1,000 was 
reduced to a judgment. Sheriff took possession 
of the store just prior to the bankruptcy petition 
being filed. 

Newark, N. J.—Felter & Co., reported second divi- 
dend of 20 per cent on all proved and allowed 
claims has been declared and creditors were 
notified that upon application at the office of the 
trustee, 790 Broad St., Newark, N. J., on or be- 
fore 19th day of June, a warrant would be issued 
to creditors for dividend due. 

Limestone, N. Y.—B. S. Paton, shoes, etc., re- 

orted offering to compromise at 50 per cent. 
notified his creditors that he is in financial 
difficulties. His liabilities, he states, are $4,- 
876.70, with assets of $2,300. 

Omaha, Neb.—Peterson Shoe Co., shoes, reported 
Stanley W. Skeen, operating under the above 
title, and also as the Loyal Shoe Store, has made 
an assignment. 

Derry, N. H.—A. M. Emerson Co., reported the 
estate has not yet been settled. The matter is 
still in the courts of action of the trustee to re- 
cover on claimed preferences to the Derry Na- 
tional Bank and Joseph B. Bartlett in which 
about $6,000 is involved. 

Wilson, N. C.—John Abraham, shoes, reported has 
executed a deed of assignment for the benefit of 
his creditors. The inventory of his stock of 
goods at cost amounts to $5,818.70; this amount 
also includes all fixtures and other property be- 
longing to Abraham. His liabilities are as fol- 
lows: Unsecured accounts, $4,602.45; notes se- 
cured by mortgage on stock of goods, etc., $4,- 
744.26, bearing interest from July 1,1917. The 
stock of goods will be séld on the 17th inst. 

Columbus, Ohio.—The C. & E. Shoe Co., reported 
Mr. Turner, receiver, states that the dividend of 
25 per cent due in May will not be paid until 
September. 

Cleveland, Ohio.--George Matijatke, shoes., etc., re- 
ported through his attorney this party has filed a 
voluntary petition in bankruptcy, scheduling lia- 
bilities of $3,799 and assets of $3,570, of which 
$3,000 is in stock in trade. 

South Bethlehem, Pa.—Ernest Hirsch, shoes, etc., 
reported meeting of creditors was scheduled for 
June 15, last. 

Altoona, Pa.—N. Shulman, shoes, etc., reported 
embarrassed. 

Milwaukee, Wis.—Arthur G. Loye, Inc., shoes, etc., 
reported chattel mortgage foreclosed. 

Milwaukee, is.—Leon bram Co., formerly 
shoes, etc., reported Leon Abram petitioned into 
bankruptcy. 





Changes 


Cady, Mont.—Frank Sincock, dry goods and shoes, 
sold out to John Lynn. 

Shawmut, Mont.—Rolie & Peterson, dry goods and 
shoes, succeeded by H. E. Rolie. 

Orelia, Neb.—B. Zurn bought the Hagen dry 
goods and shoe business. 

Takamah, Neb.—A. Jack, dry goods and shoes, 
sold out to H. Metzler. 

Valparaiso, Neb.—Marshall & Peterson, dry goods, 
shoes, etc., succeeded by George Marshall. 

Grace City, No. Dak.—H. O. Anderson Co., dry 
goods and shoes, sold out to A. Neintwig. 

Washburn, No. Dak.—H. C. Bollter sold his in- 
terest in the Holtan Mercantile Co. to Martin 
Holtan. 

Amorita, Okla—W. T. Anderson, dry goods and 
shoes, sold out to C. O. Williams. 

Pitcher, Okla.—Palace Store Co., dry goods and 
shoes, succeeded by Horvill Mercantile Co. 

Ardmore, So. Dak.—Henry Kraemer sold his dr 
goods and shoe business at Bunker Hill to M. 
M. Kearn. 

Salem, No. Dak.—Kunle & Love, dry goods and 
shoes, succeeded by T. Kunle. 

Sioux Falls, So. Dak.—Koplow Bros. will sell out 
shoes, as they are subject to the draft. 

Sumner, Wash.—A. H. McDaniels sold his interest 
in the Golden Rule Department Store owned by 
Davis F. McDaniel to his partner, Mr. Davis. 

Westboro, Wis.—B. G. Engstrom, dry goods and 
shoes, sold out to C. P. Hanson. 

Neenah, Wis.—Kuehl & Froehlke Co., shoes, 
changed name to the Kuehl Bros. Shoe Co. 

Clark, So. Dak.—Mendelson & Stearns bought the 
Leader Store here. 

Eastland, Tex.—Roper Bros., dry goods and shoes, 
sold out to Haggs-Johnson Dry Goods Co. of 
Ovalla. 

Jackson, Mich.—The Jones Co. (Edward Jones, 
proprietor), shoes, etc., closing out. 

Kansas City, Mo.—David L. Green, shoes, etc., 
stock sold. 

Rochester, N. H.—Mason Shoe Store (F. P. Mason, 
proprietor), shoes, closed out. 

Cohoes, N. Y.—Russell-O’Neill Co., shoes, etc., 
will dissolve. 

Brooklyn, N. ¥Y.—Heim & Tull, Inc., shoe manu- 
facturers, incorporated with capital of $50,000. 

Washington I. Thompson, shoe manufacturer, 
out of business. 

New York City.—I. Leittman Co., Inc., shoes, in- 
corporated with capital of $10,000. 

Edw. A. Barnet (61 Gold St.), sole leather, 
discontinued. ~ 

_J. & S. Cohen (970 Westchester Ave.), shoes, 
discontinuing. 


Grossman & Brown, Inc., wholesale shoes, 
discontinued. 

Max Klein, shoes, discontinued. Reported 
— stock at 1808 Third Ave. to Klein & 
ack. 


Majestic Overgaiter Mfg. Co., Inc., manufac- 
turers, incorporated with capital of $1,500. 

Michael Marketta (850 E. 180th St.), shoes, 
sold out. 

L. D. Neuman Co., Inc., shoes, incorporated 
with capital of ,000. 

Air-Lite Rubber Mfg. Co., 110 West 40th 
St., discontinues. 

Bowbells, N. D.—Bowbells Cash Store, shoes, etc., 
succeeded by N. L. Simonson. 

Palmyra, Pa.—J. Landis Shoe Co., shoe manufac- 
turers, incorporated with capital of $500, 

De Pere, Wis.—John Baeton, shoes, etc., succeeded 
by John Baeton Sons Co. 

Milwaukee, Wis.—Edmonds Shoe Co., shoe man- 
ufacturers, recently incorporated, the original 
incorporators being Mr. monds and 
Mr. G. E. Musebeck. Mr. Edmonds was for- 
merly connected with the Harsh & Edmonds Shoe 
Co. and Mr. Musebeck was connected with the 
United Shoe Machinery Co., and more recently 
with a number of leading Western shoe manu- 
facturers. Associated with these gentlemen is 
Mr. C. A.- Dickens and Mr. G. O. Peterson. 
Factory located at Burleigh and Weil Sts. Cap- 
ital, $100,000. 

Madison, Wis.—The Outlet Store, shoes, etc., in- 
corporated with capital of $25,000. 

(Continued on page 137) 
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We make nothing else but 
men’s fine shoes and we 
make those shoes to retail 
at popular prices. 


Wall, Streeter & DoyleCo. 


North Adams, Mass. 


Makers of the Famous J. M. O°’DONNELL CO.’S SHOES 


BOSTON OFFICE, 207 ESSEX STREET 
Albert Doyle house phone Brockton 2003-W 
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Patent and Black Kid 
Oxford - 


IN STOCK 






No. 816—Fine Patent Oxford, Heavy Turn Sole, 11 
Last, 2-inch Full Louis Heel, Aluminum Plate. Widths, 
AA, A, B, C and D Price $4.00 


No. 818—Fine Black Kid Oxford, Heavy Turn Sole, 11 
Last, 2-inch Full Louis Heel, Aluminum Plate. Widths, 
i, Bis Ue Or GE ik 440k. cankunddcsnsneosins Price $4.00 


TERMS 
2 per cent 10 Days, Net 30 


ELLIS, EDDY COMPANY 


SHOEMAKERS 
HAVERHILL, MASS. 


IOXFORDS, 











IN STOCK 


Rush 
Orders 


1203—Black Marge 5 -_ er Ar rey i 1-2 Louis Leather Heel, Aluminum 
Plate, Light Welt. 21-2to8 $4.00 
1104—White Cab. Ri, extbe, — Oxford, Imitation Cap Toe, —_ 
Louis Heel and Plate. B, C, 3to7 3.50 
1103—Black Glazed Kid pinay Flexible McKay, Imitation Cap Toe, 
Leather Louis Heel and Plate. B,C, D. 3to8 3.50 
_ 1—Black — lon Oxford, Full Louis Heel, 17-8 Aluminum Plate, Turn, 

pe Os ee INS 5608 64.6 600.0 sRne nbses yhiegeses4een ek $3 50 


poe enh Kid Lace Oxford, Full Louis Heel, 17-8 Aluminum plate, Turn, 
A, 4 to 8; B, C, D, 21-2 to8 $4.00 


WOMENS SHOE SPECIALTIES 
1508 WASHINGTON AVE. 
St. Lours, Mo. 


EADY FOR YOUR 
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WOMEN’S FINE TURN 
FOOTWEAR 


“WINGATE” 


- py andiegee for all the dainty ef- 
fects which can only be pro- 
duced in turn footwear coupled 
with the first-class design and 
workmanship which has made 
‘“‘Wingate’ footwear desired by 
women of discrimination. 


Brown Kid Polish, 
Full Louis Covered 
Heel. 


Wingate Shoe Corp., Haverhill, Mass. 


Boston Office, 183 Essex St., Room 303. New York Office, 435 Marbridge Building 
































Sanitary 
Opera Chairs 


The 
Modern Shoe Store 
Seating 


Increase the seating ca- 
pacity of your store. 


Afford more comfort to 
your patrons. 


They are indestructible. 
We guarantee our Chairs 
against breakage. 


They cost less and make 
your store much more 
sates” attractive than ordinary 
benches or wooden legged 
I. Miller Shoe Store, 1554 Broadway, New York, N. Y. chairs. 


Chairs by Our Architectural Divi- 


AMERICAN SEATING (OMPANY = se psi! 


rangement on request. 
GENERAL OFFICES—1016 Lytton Building, CHICAGO, ILL. 
Permanent Exhibition Rooms in all Principal Cities 
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Two Sizes 


faemores 





Widely Known, Well Spoken, 
of, First Thought of When 


Polishes Shoes Need Cleaning— 


VARIETY 





Two Sizes 


To sell ‘‘Whittemore’s”’ polishes 
is to gain prestige as well as profits 








Ask your jobber salesman or write for complete catalogue 











are still obtainable from stock. We take 
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| WHITTEMORE BROS. CORP. 33 Cambridge, Mass. 























OSTON 
UYERS 
UIDE 
for 
1918—1919 


HIS is the new edition of our annual cor- 

rected list of shoe manufacturing and 

wholesaling concerns having offices and sample 
rooms in Boston. 

It gives location of manufacturing plants 
and addresses of Boston headquarters. 

Its circulation of 3000 copies among the 
most influential buyers in the country’s re- 
tail trade makes the Guide a valuable adver- 
tising medium for the production and jobbing 
branches of the shoe industry. 

We can accept a limited number of one- 
page, half-page and quarter-page advertise- 
ments for it. 

Obtain full information and advertising 
rates from RECORDER salesmen or direct 
from our offices. 


BOOT amd SHOE 


_ 


pride in the fact that notwithstanding the 
unsettled conditions in the raw materials 
market we are maintaining our regular serv- 
ice to our customers. 


CQ) wo 





WILLIAMS, HOYT & CO. 


ROCHESTER, N. Y. 
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1602 Locust St., St. Louis, Mo. 


: 

a 

: You Help to 

a 

/ CONSERVE 

2 LEATHER 

: When you buy "and 

= sell shoes made with 

a Mousam 

= ‘Horn Fibre’’ 

2 Counters 

a First with the Idea; , Z BY 

A First in Quality; YZ 

g and First in Guar- Gy 

Z anteed Wear Ve 

a 

: ROGERS FIBRE CoO. 
= (Mousam Division) 

2 Main Offices, 121 Beach St., Boston, Mass. New York Office, 43 W. 16th St. 
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Sell Through the Movies 


Everybody Goes—Everybody Sees and Reads Your Ad—Handsome 
Slides, Five to Seven Colors—50c Each 
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G aa Orrya | Snappy -Seasona ble * Sensi ble 


_/ hoes that not only toil 
but create ideals 


Samples Oo 


| Sty lod Beauty 
| fooqwear “¢ 


Sz - 


. witl 
n unusually attractive 
/ showing for miladis 


present-need Fs | wee oe ee il 


No. 503 





HESE handsome slides are beautifully colored in five to 
seven colors, and when reproduced on the movie screen 
will make a striking ad for your store. 
Sent postage paid with your name and address on each 
slide for fifty cents each. 
Send cash with order. 


BOOT AND SHOE RECORDER 
SLIDE DEPT. 
207 South Street, Boston, Mass. 
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Advertising and Publicity for 
New England 
(Concluded from page 93) 
and take their pick of our expert workmen to place 
them in their factories, to allow themselves to devote 
75 per cent to distribution, while we manufacturers, 
so far as I can learn, do not go to the districts where 
they are first of all merchants and later manufac- 
turers, and secure for our own use the men who have 
made it possible for many of the firms in the Western 
districts to have such phenomenal growths. 


Proper Distribution 
the World Over 


If New England is to keep its identity in the shoe 
manufacturing business, and to control the greatest 
percentage of production or output in the United 
States, then my message to you today would be that 
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it is allimportant for New England to forget the indi- 
vidual and to start the matter of proper distribution 
throughout the world of first-class articles such as we 
know the New England shoe to be. 


It will take time and patience to live down the errors 
of the past 29 years, but it is possible to do it, and it is 
possible to do it in no other way than through the 
proper amount of publicity and advertising. It takes 
only 10 years or less to change the personnel of a 
large percentage of the retailers of various districts 
in the country, ‘and knowing that to be the case, it is 
absolutely impossible for us to feel secure. 


Good merchandise we have, but it benefits neither 
the manufacturer nor the banker, or anyone else, to 
keep that merchandise on the shelves when it is pos- 
sible through proper percentage of advertising and 
publicity to acquaint the shoe wearers of the world 
with the goodness of our New England product. 








Changes in Business 


(Concluded from page 131) 


Wind Lake, Wis.—Krogstad & Fries, shoes, etc., 
dissolved partnership; succeeded by Krogstad. 
Milwaukee, Wis.—Kroeger Bros. Co., shoes, etc., 

capital increased to $2,500,000. 

Diagonal, Ila.—Farmers Co-operative Exchange, 
dry goods and shoes, incorporated with capital of 
$10,000. 

Uniontown, Ala.—C. C. Morgan & Co., shoes, etc., 
out of business. 

Turlock, Cal.—Anderson J. Martin & Co., shoes, 
succeeded by Findqust & Anderson. 

Council Bluffs, Ia.—Central Department Store, 
shoes, etc., sold out to People’s Department 
Store. 

Assaria, Kan.—Tremble Mercantile Co., shoes, etc., 
sold out to F. E. Patterson. 

Detroit, Mich.—S. Netzorg & Son, 1191-93 E. Jef- 
— Ave., shoes, sold out to Robert Loewen- 

erg. 

Rushmore, Minn.—Jensen & Lindemann, shoes, 
etc., will discontinue. 

Blooming Prairie, Minn.—Alliance Cash Co., shoes, 
etc., sold out. 

Ellsworth, Minn.—Chas. Sisterman, shoes, etc., 
sold out. 

Whitehall, Mich—A. M. Leighton, shoes, etc., 
A. P. Schnellenberger of Chicago has bought the 
above business. 

Clearbrook, Minn.—Randahl & Nelson, dry goods 
and shoes, dissolved partnership; Nelson con- 
tinues. 

Zumbro Falls, Minn.—A Farmers’ Co-operative 
Co. is being organized here to take over the E. G. 
Freiheit dry goods and shoe business. 

Avilla, Mo.—John Henry sold his interest in the 
Avilla Mercantile Co. dry goods and business 
to Stemmons & Stemmons. 

Lanton, Mo.—Joe Statcher, dry goods and shoes, 
etc,, sold out to T. Collins and Adrian Adams. 
David City, Neb.—Myatt Clothing Co., shoes, 

etc., sold out to Elmer Johnson. 

Littleton, N. H.—Edwin H. Gould, shoes, etc., sold 
out. 

Brooklyn, N. Y.—Brooklyn Baby Shoe Mfg. Co., 
capital increased to $10,000. 

Rudolph Guggisberg, shoes, etc., sold out. 
Dan Statuto (551 Vanderbilt Ave.), shoes, 
succeeded by Dominick Statuto. 

Alliance, Neb.—Farmers Union Co-operative Co., 
dry goods and shoes, incorporated, capital 


$25,000. 
Mitchell, Neb.—Johnson & Petter, dry goods and 
shoes, sold out to Harrington Bros. 
New York City.—Willis Lloyd, Inc., shoes, etc., 
incorporated with capital of $75,000. 
ayes, Inc., shoe manufacturers, incor- 
porated with capital of $60,000. 
Stephan Leather Co., will dissolve. 
Albany, N. Y.—Tiglinn Leather Co., Inc., capital 
increased to $25,000. 
Antwerp, N. Y.—Mrs. Ira C. Hinsdale, shoes, etc., 
sold out to S. Joabschon. 
Yonkers, N. Y.—Rose Astman, shoes, succeeded 
by William Weiss. 


Akron, Ohio.—E. Havre, shoes, etc., sold out to 
Gares & Kittel. 

Pittsburg, Tex.—Louis B. Hess Clothing Co., shoes’ 
etc., J. B. Zachary retires. 

Montpelier, Vt.—Frank Faciny, shoe notions, etc., 
succeeded by FE. Caslini. 

Bellingham, Wash.—Philip Brenner, shoes, etc., 
sold out two stores—retains possession of one. 

L. Schwartz, shoes, etc., discontinued. 

Amherst, Wis.—C. S. Bumpus, shoes, etc., enlisted. 

Eau Claire, Wis——Nelson Clothing House, shoes, 
etc., succeeded by S. J. Lasker. ? 

Mitchell, So: Dak.—D. Webster sold his interest 
in the Webster Department Store to W. Webster. 

Mullin, Tex.—Randolph & Allen, dry goods and 
shoes, succeeded by J. H. Randolph & Co. 

Van Horn, Tex.—W. C. and B. Carson bought an 
interest in the Van Horn Trading Co. 

Aberdeen, Wash.—J. Garman, shoes, sold out to 
Jos. Jacob. 

Cedar Grove, Wis.—Elmer Ruslink, shoes and 
harness, sold out to Wm. Hyink. 


New Shoe Stores 


S. A. Daugherty, Spirit Lake, Ia. 

Allaway & Hasson, Wayne, Neb., 
shoe department. 

Oscar Vold & S. D. Porter, Tin- 
ley, N. D., shoe department. 





Bicycle 
STEP 


LADDERS 


are made 
in many 
styles and 
to fit all 
kinds of 
shelving. 
Send for catalog 
giving full de- 
scription and 
a. _ 
The Bicycle 
Step Lad 


Com 
67 Randolph St. 
Chicago - - Ii. 





Metal Shoe Fitting - Stools 


And Floor 
Mirrors 


No. 141 
oWnte tor, The Chicago 
Fries Wire Chair Co. 


621 N. LA SALLE STREET, 
CHICAGO, ILLINOIS 











sss. 100,000 
Milbradt 
Ladders 
Now In Use 
Milbradt Rolling Step Lad- 
ders are being used 
Sea as ool tee ant 
cae Ces ob 


Write for catalog showing 


: Milbradt Ladders suited for 


every kind of shelving. 


Milbradt Mfg. 

Company 

2410 N. 10th Street 
St. Louis, Mo. 
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SALESMEN WANTED 


: “Recorder” rates for space less than one-eighth 


Classified and Opportunities Department 


OSITIONS WANTED: Three cents per word for each 
Minimum amount accepted, sixty cents. 

For other ““Want” advertisements, five cents per word for 
each insertion. Minimum amount accepted, One Dollar. 


insertion. 


Payment in advance is required, except when regular advertisers, as amounts are too 


small te open accounts. 


PTET TTI iii iii iii iii iii 


Tuesday, P. M. When advertisers desire answers to come in 
care of this office, twelve words must be allowed in each ad- 
vertisement for address. When advertisers desire replies for- 
warded direct to their address, each word of the address must 
be counted in the advertisement and paid for accordingly. 
Answers to ads. must be sent under letter postage. 
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be received up to five o’clock 
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SALESMEN WANTED 


POSITION WANTED 








OMMISSION basis only. Iowa, Kansas, ne- 

braska, Colorado, Utah, Minnesota, Mississippi 
and Alabama. Specialty line—men’s dress welts. 
Ogden Shoe Co., Milwaukee, Wis. 


GALESMEN WANTED—Specialty rubber men 
to travel certain months in year by large St. 
Louis house with widely advertised line. Special 
opportunities for retail merchants whose time is 
not exclusively demanded in store. The territories 
open are in Arkansas, Oklahoma and Mississippi. 
Give full particulars in reply. Address A2126, 
care Boot and Shoe Recorder, 207 South St., 
Boston, Mass. 


WANTED —Side-line salesmen for Keds—Ten- 
nis and Canvas Sport Shoes for following 
states: Kentucky, Tennessee, Mississippi, Louisi- 
ana, Texas, Missouri, Illinois, New York, Penn- 
sylvania, New Jersey, aware, Maryland, Vir- 
ginias and Carolinas. Must shoe men with 
established trade and willing to devote approxi- 
mately one-third of their time. No experimenting. 
State age. Apply A2124, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


WANTED-—Saleemen to carry a Rochester line 

of good McKay sewed groan irls’, misses’ 
and children’s shoes as side line. ill pay six per 
cent commission. State territory and give refer- 
ence. Address A2123, care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 














MANUFACTURER of high-grade shoes for 
women can use a first-class salesman for the 
South, except Texas and Oklahoma; fair trade es- 
tablished. Are hunting for a man who can increase 
it. Negotiations can be opened only with appli- 
cants who state age, territory now traveling, line 
represented, with amount of sales and shipments in 
1917, also reliable references as to personal habits. 
All communications will be held strictly confiden- 
tial. Address A2117, care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 


SOUTHERN SALESMEN—To carry about 20 

ples men’s-Goody welts at $3. In tans, 
guns and vici kid. Commission 5%. State terri- 
tory covered and other lines carried in first letter, 
also references. Address ‘‘Welts,”” care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 


WANTED 


A first-class salesman to carry a Philadel- 

phia line of high-grade Women’s Welts 

and Turns to the Pacific Coast from Den- 

ver, west. Address THE CROSS SHOE, 

a CLUB, Philadelphia, 
‘a. 




















SALESMEN— Expert wanted, with established 
following for men’s and boys’ leather puttees 
and canvas leggings. Cordovans a_ specialty. 
Commission basis. Al proposition. References 
and full particulars to past experience required. 
State territory desired. Address K56, care Boot 
and Shoe Recorder, 127 Duane St., New York. 


WANTED— Salesman with exceptional ability, 
who is well acquainted with the territory in 
New York City and Brooklyn, to handle our line 
of women’s specialties. A big a, for the 
right man. A. H. Ginzberg-Gordon Co., 141 
Duane St., New York City. 





WANTED 


Salesman for the Cotero Tongue Pad as a 
side line. Easiest selling proposition on 
the market. Big commissions. ocket 
Sample line. Write today. 


COTERO CUSHION MFG. CO., 
Burr Bldg., Scranton, Pa. 








RETAIL SHOE SALESMAN WANTED by 
high-class general line shoe store, vicinity of 
Boston, doing prosperous business. Town over 
50,000 inhabitants. Please do not apply except 
accompanied by desirable references. ust know 
how to fit and sell shoes and must not be subject 
to draft. Chances for promotion good. Address 
A2127, care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 


LIVE vest-pecket side-line for salesmen caitlin 
on shoe trade. Shinne-Shine, patented black 
and tan shoe cleaner, retails for 10c. to men and 
women. Repeats sure. Splendid commission. 
References required. Patented Specialty Co., 45 
W. Mohawk St., Buffalo, N. ¥. 


ANTED—Shoe salesman _ to sell popular line 

of women’s weits and McKays in Pennsyl- 
vania, Ohio, Indiana, Illinois, Missouri, Kansas 
and Minnesota. Best selling styles are carried in 
stock. No applicant will be considered unless he 
can give positive proof of having sold $60,000 per 
year or more of women’s shoes in one of these terri- 
tories during the last two years. e want only 
good men and will treat replies in confidence. State 
plainly what territory you are covering, line you 
are selling and annual volume of sales. Address 
A2116, care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 








Salesmen Wanted 


SALESMEN WANTED—Experi- 
enced men, with established trade, 
to carry an in-stock line of extra 
value boys’ shoes in several Middle 
Western territories. Commission 
only. Address in confidence giving 
details of experience, FEDERAL 
SHOE COMPANY, Lowell, Mass. 














POSITION WANTED 





GHOE SALESMAN—Good experience, Ohio city, 

200,000. State age, salary and give reference 
first letter. Address A2111, care Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 


POSITION. WANTED—Experienced shoe sales- 
man desires position with Boston wholesale 
house as house salesman or in office. Address 
Office 1, 105 Decatur St., New Orleans, La. 


Cost ACCOUNTANT, married, age thirty, de- 
sires - a. yo a ag & years’ office 
experience, inclu eeping, office manage- 
ment, cost accounting. Prefer Middle West 
Address 13 Ist St., Muskegon, Mich. 
HOROUGH, competent shoe man, executive 
ability and training, with best New York City 
houses would make change. Prefer Middle West. 
Address K58, care Boot and Shoe Recorder, 127 
Duane St., New York. 


GHOE MAN, capable of taking charge of chain 
store system, is open for established proposition 
needing vigorous sales methods. Address “X Y Z, 
care _ and Shoe Recorder, 207 South St., Bos- 
ton, Mass. 


CAPABLE factory superintendent sales manager. 
Have made large cities Middle West past 10 
years, in which have large following. Al style 
sample leather man, good organizer, expert on mod- 
ern factory efficiency. Wishes connection inside or 
out, or combined. Address A2120, care Boot and 
Shoe Recorder, 16 State St., Rochester, N. Y. 


‘Do You Want 
a Live Western 
Representative 


After September first my 
services will be available to 
shoe or leather manufac- 
turers who need a real sales 
representative for the West 
with headquarters in Cin- 
cinnati. 

Have broad and intimate 
acquaintance with Western 
manufacturers and retailers 
and seek only lines that I 
can stand behind and build 
sales for in yearly increas- 
ing volume. 


Address A-2100 
Care Boot & Shoe Recorder 
207 South Street 
Boston, Mass. 
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No matter what policy you may pursue 
in selling to the shoe trade, nevertheless, 
you need the “BOOT AND SHOE 
RECORDER” all the time. ; 














June 22, 1918 


HELP WANTED 


BOOT AND SHOE RECORDER 


FOR SALE 





WANTED—A good stock record system man or 
woman for one of the large retail shoe con- 
cerns of the country, having a chain of five stores. 
Experienced person required. Address The H. M. 
& R. Shoe Co., Toledo, Ohio. 


ANTED—A first-class shoe salesman, who is 

a good window trimmer. State age, experi- 
ence, salary expected, and give reference. The 
leading shoe store in a Western Pennsylvania city. 
Address A2118, care Boot and Shoe lecasdee, 20 
South St., Boston, Mass. 











LINE WANTED 


ANTED—To put in stock of medium-priced 
advertised shoes. i berto: 





Write Bar m Dry 
Goods Company, Barberton, Ohio. 


FOR Michigan and Indiana—Strong Eastern line 
wanted for next season by experienced sales- 
man; 20 years on the territory. Address A2052, 
care Boot and Shoe Recorder, 207 South St., 
Boston, Mass. 


(CAPABLE, successful salesman, A-1 style and 
pattern man. Knows the game thoroughly. Is 

open for a proposition. Address A2106, care Boor 

and Shoe Recorder, 16 State St., Rochester, N. Y. 














FOR SALE 


R SALE—Shoe store in Pittsfield, Mass. Did 

$18,000 last year on $3,000 stock. $30 a month 
went. Noclerks. The best one-man store in Mas- 
sachusetts. Stock now about $5,000 and fixtures 
about $500. Address A2125, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


FOR SALE—Exclusive SHOE STORE, handling 
high-grade shoes. location and lease. In 
the best town in South Carolina. Population 
about 20,000. Clean stock and good business. 
Reasons for selling is that —— is drafted. 
Address all communications A2129, care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 


FOR SALE—An up-to-date shoe stock and fix- 
tures in the heart of the hard coal mining dis- 
trict, which, as we all know, has a wonderful future 
ahead. The stock is clean and will invoice shortly 
at $5,000. Same can be reduced to a lower figure 
immediately. Will state reasons for selling to an 
person who is actually interested in buying. Cas 
settlement only to be considered. Address A2128, 
care | ne and Shoe Recorder, 207 South St., Bos- 
ton, Mass. 


Six THOUSAND DOLLAR stock of boots and 
shoes for sale;‘ splendid location in one of the 
best cities in Illinois. Olid established store; up-to- 
date stock. Will consider part in trade. Address 
Isenbarger & Fleming, North Manchester, Ind. 




















WANTED TO PURCHASE 








We Buy for Cash 


Manufacturers’, Jobbers’ and 
Retailers’ Surplus Stocks, Jobs, 
Closeouts 


NO QUANTITY TOO LARGE 


We also purchase entire stocks 
from retailers or manufactur- 
ers. Send us particulars of 
what you have for sale. 

Short erm Leases Taken 
We pay Highest Cash Value 


VAN PRAAG & CO.’ 
Shoe Dept., Martin Posner, Manager 
537 Broadway, New York, N. Y. 
Telephone 2248-2249 Spring 


=) a 


DRAFTED and must sell our shoe store and 
four-year lease at once. Tigler Bros., 403 
Spring St., West Hoboken, N. J 








WANTED TO PURCHASE 








Highest Cash Prices Paid 


for entire shoe stocks. We also buy 
your surplus or slow sellers. Quan- 
tities no object. Retail or whole- 
sale. Short term leases taken off 
your hands. 
Wire or Phone us 
Correspondence Confidential 
Established 1890 


GLAUBERG & CO. 
520-522 Broadway, New York, 
Phone ad 6680 
We also purchase clothing, 





hats, furnishing goods, etc. 











MISCELLANEOUS 








Wanted At Once 


for Department Store 
for Cash 


Manufacturers’, Retailers’, or Surplus 
stocks of 


SHOE 


No quantity too large. Short leases 
taken 


GLOBE MDSE. CO. 
Indianapolis, Ind. 
New York Office, 

23 Lispenard St., New York City 








Merchandise of All Kinds Purchased 


STORE 
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Job Lots of Shoes & Leather 


Are Sold Through the 
Recorder Want Ad Page 


5 CENTS A WORD 


Boot & Shoe Recorder 


Published Weekly in the interest of the shoe 
merchant, wholesaler and manufacturer by the 


BOOT AND SHOE RECORDER PUB. CO. 
(Incorporated under Massachusetts Laws) 
CAPITAL $150,000 


OFFICERS OF THE CORPORATION 
CHARLES G. PHILLIPS, President 
EVERIT B. TERHUNE, Treas. and Gen’! Mgr. 
GEORGE W. R. HILL, ist Vice-President 
WALTER C. Vice-President 
ARTHUR D. ANDERSON, Secretary 


SWAIN, CARPENTER & NAY, Counsel 
101 Tremont Street 


ARTHUR D. ANDERSON, Editor 


WALTER C. TAYLOR 
GEORGE E. B. PUTNAM 


Associate Editors 





PUBLISHERS’ NOTICE 


SUBSCRIPTION—The subscription price of 
the Boot and Shoe Recorder is $3.50 a 
year in advance, which includes postage 
in the United States, Cuba, Hawaiian 
Islands, Philippine Islands and Mexico. 
The price for Canada is $5.00 a year, in- 
cluding postage. 

FOREIGN SUBSCRIPTION—The price to all 
foreign countries except the above is $750 
per year, including postage. 

All subscriptions are payable in advance. 

ADVERTISING RATES—Card of Advertising 
rates furnished on application. For rates 
for Wants, for Sales, etc., see Want Page. 





OFFICES IN 


BROCKTON OFFICE: 224 Moraine St., Geo. 
W. R. Hill, Manager. Telephone 507. 
CHICAGO OFFICE: 189 W 
Telephone Franklin 6073. B. C. 


Manager. 
ST. LOUIS —_, 1627 Locust St. B. C. 


wen, nager. 
NEW YORK OFFICE: Room 97, Graham 
Bldg., 127 Duane St., H. Walter Scott, 
Manager. Telephone 959 Worth. 
PHILADELPHIA OFFICE: 929 Chestnut St., 
H. Walter Scott, Manager. 
HAVERHILL OFFICE: Chamber of Com- 
Haverhill National Bank 
Blidg., Geo. W. R. Hill, Manager. 
ROCHESTER OFFICE: 16 State St., Robert 
W. Woodruff, Manager. Telephone 1611-J. 
CINCINNATI OFFICE: 604 First National 
Bank Bldg., B. C. Bowen, Manager. Tele- 
phone Main 609. 
OFFICE: Fred A. Gannon. 
MILWAUKEE OFFICE: B. C. Bowen, Man- 


ager. 
FOREIGN DEPT.: 207 South St., Boston, 
tor 


Mass., Alex R. Zoccola, Director. 
Paris Office: 66 bis Rue Saint Didier, George 
E. Light, Manager. 
London Office: John C. Curtis, Manager, Man- 
sion House Chambers, London, E. C. 
Australian Office: Cromwell Building, Mel- 
bourne, Wm. H. Elsum, Manager. 

Argentine Office: Elias N. Rocca, Balcarce 150, 

Spanish Office; Leonclo de Miguel, 20 F 

panis ice: meio de e 0 Fuen- 

carral, Madrid. 

Cuban Office: S. Vidal Vidal, Manager, P. O. 
Box 148, Santiago de Cuba. 

Brazil: Leon Combacau, Ouvidor 71, Rio de 
Janeiro. 

Japanese Office: Yokohama, J. F. Wagen, Mgr. 











EDITORIALLY, THE 
Boot and Shoe Recorder 


is the most alert, aggressive and 
_ progressive journal in the world 
published for the shoe merchant. 
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Member of Associated Business Papers, Inc. 





Sp aaa ata at 


BOOT AND SHOE RECORDER 


t fitting, for the right price, at the right profit. 


BOOT AND SHOE RECORDER 


June 22, 1918 





THE RECORDER CREED : 


Getting More Shoes Sold Right; not only ‘“‘more”’ but “‘right”’; sold for the right purpose, to the right wearer, in 
This is the great problem of the retail shoe merchants. 


The chief purpose of the ‘Boot and Shoe Recorder’”’ is to help solve it; for this is the basic problem upon which 
depends the progress of the entire allied industries relating to * 


Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. 


Member of the Root 


Each issue copyrighted by the Boot and Shoe Recorder Publishing Co. 
Entered at the Post Office, Boston, Mass., as second class matter 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U. S. A. 
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| WHERE TO BUY 





BOSTON SHOE STYLE SECTION 


Alden, C. H., Co., Abington, Mass. . = 
Allen-Foster-Bridgeo Co., Lynn, Mass aa 
Arnold, M. N., Shoe Co., No. Abington, Mass 1 
Avon Sole Co., Avon, Mass.. . 26 
Bancroft-Walker Co., Haverhill, Mass .. 49 
Barnet, J. S., & Sons, Inc., Lynn, Mass . 16 
Beebe, Lucius & Son, Boston P 4 37 
Bliss & Perry Co., Newburyport, Mass ee 
Bristol Patent Leather Co., Boston . 44 
Brockton Rand Co., Boston : 2d Cover 
Burt & Packard Co., Brockton, Mass. 35 
Clapp, Edwin, & Son, Inc., East Weymouth, 
Mass ‘ 
Coffin, Geo. E., Shoe Co., Lynn, Mass 
Converse Rubber Shoe Co., Malden, Mass... 
Cotter Shoe Co., Lynn, Mass 
Cushman & Hebert, Haverhill, Mass 
Dodge, Nathan D., Shoe Co., Newburyport, 


ass.. 


é 


9 


Donovan en Besee pry Selon, Mass 
Dorothy Dodd Shoe Co., Boston 
Emery & Marshall Co., Haverhill, Mass 
Farnsworth, Hoyt Co., Boston. ee 
Fox, Charles K., Inc., Haverhill, Mass 
Goodrich, Hazen B., Co., Haverhill, Mass 
Gregory & Read Co., Lynn, Mass 
Harney, P. J., Shoe Co., Lynn, Mass 
Hopkins & Ellis, Haverhill, Mass 
Howard & Foster, Brockton, Mass. . 
Hunt-Rankin Leather Co., Boston 
Hylo Mfg. Co., Jefferson City, Mo 
Jones, Geo. R., Co., Manchester, N. H 
Keith, P. B., Co., Brockton, Mass 
Kiely, T. J., & Co., Lynn, Mass 
Knights-Allen Co., Inc., Haverhill and New- 
buryport, Mass ‘a 
Lunn & Sweet Shoe Co., Auburn, Me 
McCormick & Perry Shoe Co., Haverhill, 
ass... ; 
McE lwain- Hutchins & Winch, Boston 
Millar & Wolfer, Chelsea, Mass 
O’Connell, ¥ F., Haverhill, Mass. . 
Packard, M. A., Co., Brockton, Mass 
eckee tthe & Co. , Boston. ‘ . 
Pfister & Vogel enshion Co., Milwaukee, Wis. 
Plant, Thomas G., Co., Boston 
Sherman Shoe Co., Haverhill, Mass : 
Stockbridge Shoe Co., Haverhill, Mass 
Thayer-Foss Co., Boston. : : 
Thompson Bros., Inc., Brockeea, Mass 
Thomson-Crooker Shoe Co., Boston 
Tolman Job Print, Brockton, Mass 
3K Shoe Co., Stoughton, Mass . : << 
United Shoe ‘Machinery Corp., Boston 32-36 
United States Rubber Co., New York City 
, 3d and 4th Covers 
Watson Shoe Co., Lynn, Mass j 7 ae 
Williams, Clark & Co., Lynn, Mass sees. ae 
Wright, E. T., & Co., Rockland, Mass ee 


BOOTS AND SHOES 


Athletic Shoe Co., Chicago ere 
Bancroft-Walker Co., Haverhill, Mass 
Bass, G. H., & Co., Wilton, Me 
Bates, A. J., Co., Webster, Mass 
Blum Shoe Mfg. Co., Dansville, N. Y 
Boardman Shoe Co., Boston 
Brown Shoe Co., St. Louis, Mo . 
Chippewa Shoe Co., Chippewa Falls, Wis... 
Churchill & Alden Co., Brockton, Mass. .4th Cover 
Cotter Shoe ee Lynn, Mass 114 
Cushman, W. C., & Co., Boston.... . 
Dalton Co., bad A Mass “ 2 
Diamond Shoe Co., New York City ; 
Dolgeville Felt Shoe Co., Dolgeville. N. Y... 130 
Eaton, Charles A., Co., Brockton, Mass ; 18 
Ellis-Eddy Co., Haverhil!, Mass... 
Fiske Shoe & Leather Co... Bestoe...6s. 
Fox, Inc., Chas. K., Hav — Te eee 
Friedman- Shelby Shoe Co., St. Louis, Mo. 

3d Cover 
Green Felt Shoe Co., Daniel, Boston 13 
Grieb Shoe Mfg. Co., Philadelphia..... 
Harney Shoe Co., P. J., Lynn, Mass 
Holmes, W. T., Co., Philadelphia 
Ideal Vogue Shoe Co., Haverhill, Mass... 
Johnson Bros. Shoe Mfg. Co., Hallowell, Me. 
Johnson & Murphy, New York City 
Juvenile Shoe Corp, The, St. Louis... . Front Cover 
Keith, The Preston B., Shoe Co., Brockton, 

ee 

King, Inc., Mrs. A. R, Philadelphia 
Kleine, Henry, & Co., "Chicago 
Kreider, A. S., Co., Chicago, Ill 
Lane Bros. Co., Boston... 
Lilly, Henry, Co., New Y ork City 
Malbon Shoe Co., Haverhill, Mass 
Marshall Co., C. me Brockton, eee 
Mayer, F., Boot & Shoe Co., Milwaukee, Wis. 
McElroy-Sloan Co., St. Louis, } 
Mitchell-Caunt Co., Lynn, Mass.......... 
Monitor Shoe Co., Naw 3 York City 
Nettleton, A. E., C Syracuse, N. Y. 
Nu Baby Shoe Co., “i. Lynn, Mass......... 
Paff Shoe Co., Alexandria, Va... 
Plant Bros. Co., Manchester, N. H. 
Posner, Dr. A., Shoes, Inc., New York City.. 
Powell & Campbell, New York a Pe 
Regal Shoe Co., Boston. . 
Rhein Shoe Co., St. Louis, } 
Rice & Hutchins, Inc., Boston 
Rogers Bros. Co., Boston. . 
Sargent Co., D. D., Salem, Mass..... 
Sinbac, Chicago. aka 
Smith, Wm. Sumner, Chicago 
Solo Shoe Co., New York. 
Standard Felt Co., he > Alhambra, Cal. 
Stetson Shoe Co., So. Weymouth, Mass. . 
Stylo Shoe Co., St. yp Ben 
Timson Bros., 
Tober-Saifer Shoe =. 
Vinsonhaler Shoe Co., wo I 
Wall, Streeter & —- ‘No. Adams, . 
Weimer-Wright & Watkin Co., Philadelphia. . 
Williams-Hoyt & Co., Rochester, N. Y 
Wingate Shoe Corp., Haverhill, Mass 


LEATHER AND OTHER MATERIALS 


American Hide and Leather Co., Boston 
16a-16b-16c- ae 

Beggs & Cobb Co., Inc., Boston 

Creese & Cook Co., Boston ASS 

Conway Leather Co., $ re 


oes and leather; their production and distribution 


Newspaper Ass’n 


Foreign, $7.50 
Member of Audit Bureau of Circulations 





Gallun & Sons, A. F., Milwaukee, Wis...... 
Hub Gore, Boston and New York 

Jones Co., F. E., 

Levor, G., & Co., Inc. .. Glov ersville, N. Y. 
Locke & Co.. Inc. , H. E., Boston 

Standard Kid Mfg. Co., Boston 


FINDINGS AND SHOE STORE SUPPLIES 


American Seating Co., Chicago 

Armstrong Cork Co., Pittsburgh, : 
B-H-K Mfg. Co., Inc. , New York City 
Bicycle Step Ladder Co. , Chicago 
Brown-Durrell Co., Boston and New York.. 
Chicago Wire Chair Co., Chicago 

Crystal Fixture Co., Chicago am bine 
Dudley, T. D., Ca, Haverhill, Mass....... 
Emery- Beers Co., Inc., New York City 
Empire Shoe Finding Corp., New York City. . 
Firestone Tire & Rubber Co. , Akron, Ohio. 
Goodyear Tire & Rubber Co., Akron, Ohio. . 
Gordon Mfg. Co., Providence, R. I 

‘ Sales Co., Worcester, Mass......... 
Laing, Harrar & Chamberlin Co., Philadelphia 
Milbradt Mfg. Co., St. Louis, Mo 

Myer, F. E., Bros. Co., Ashland, Ohio 
Nathan Novelty Mfg. Co., New York City. . 
Narrow Fabric Co., Reading, Pa 
Streit, C. F., Mfg. Co.. Cincinnati, Ohio.... 
Tyer Rubber Co., poteser, MN i s.0e cucu 
Whitcher, F. W., , Boston 


MACHINERY, LASTS, MFRS.’ SUPPLIES, 
DRESSINGS, ETC. 

“— Polish Mfg. Co., Inc., New York 

Cit 

Griffin Mfg. Co., New York City 

New York Dyeing Co., New York City 

Radium Dye Co., Kansas City, M 

Rogers Fibre Co., 

United Fast Eyelet Co., Boston 

United Shoe Machinery Corp., Boston 

United Shoe Repair Machine Co., Boston... 

Whittemore Bros., Corp., Cambridge, Mass. 


WINDOW DECORATIONS 
Doty & Scrimgeour Sales Co., Inc., New York 


MISCELLANEOUS 


Atlantic Printing Co., Boston 
Brooklyn Purchasing Syndicate, Brooklyn, 
N. 


Credit Clearing House, New York City. 

Eaton, James Kent, 

Fitchburg Mutual Fire Insurance Co., Fitch- 
i vc tccaens an sewed keenee hewn 

Glauberg & Co., New York City 

Globe Merchandising Co., Indianapolis, Ind. 

Greico, C., Commercial Art Co., Chicago.... 

Hall, 7. Cc. Company, New York City 

Harvard Engraving + 

Hooper Printing Co., 

Hotel Chelsea, New York City 

Hotel Essex, Boston 

Hotel La Salle, Chicago 

Hotel Martinique, New York City 

Journal Engraving Co., Boston 

Kalter Merc. Co., Max, New York City.. 

Karrar, Boston 

a ey od Business Building Service, New 

ty 

ew "Fork Export Purchasing Corporation, 
New York City 

Samson & Murdock Co., 

Tolman Print, Brockton, Mass 

ow Electrotype Foundry, Cambridge, 


Van Praag Co., New York City. 
Zoccoia Co., Inc., The, Boston 








